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Ilogano po3BuTok iHGopmanilinoi TexHoJsorii y po3apionomy mnpoaaxy. Cucremw,
noxioni 1o Supply Chain Management, Quick Response i Efficient Consumer Response,
HAlJIeHi TepeBa’kHO HA CKOPOYEHHs BHTPAT JIOTICTHYHMX omepauiii. Ix BBeam Beamki
po3apioni kommadii, mo00 ynpaBaATH KkaHajdoMm aucTpuOyuii. CnoroaHi indopmaniiina
TEeXHOJIOTisl BIIKPUBAETHCA /151 BCiX po3APiOHUX KOMIIaHil, Moke BUKOPUCTOBYBaTU IHTepHeT
a6o TexHoJIOrii, sIKi TpyHTYIOTbcsi Ha InTepHeri (momiono sik Consumer Relationship
Management) nJsi ynpapiiHHS SIK JOTICTHYHHUMH, TaK i MapKeTHHIOBUMHU omnepamisimu. | T
NMOBUHHI OyTH 3aCTOCOBaHi MOJLCHKMMHU PO3APIOHMMHU NMPOAABUSIMHU, SIKIIO BOHM Oaxaau 0
KOHKYPYBATH YCHIIIHO 3 iH03eMHMMH KOMIaHiAMH.

Paper presents the development of information technology in retailing. Systems like
Supply Chain M anagement, Quick Response and Efficient Consumer Response aimed mainly
at reducing costs of logistics operations. They have been introduced by large retail companies
to manage the distribution channel. Now information technology is opened to all retail
companies. The could use Internet or technologies based on Internet (like Consumer
Relationship Management) to manage logistics as well as marketing operations. I T should be
applied by Polish retailersif they would like to compete successfully with foreign companies.

Beryn. Po3apiOHuUM mignpueMcTBaM, SKi XOTUIM O PO3BMBATHCh ChOTOJIHI, TOBEACTHCS IHBECTYBATH
Oarato komTiB B iH(popmaniitai Texuonorii (IT) i BukopucroByBatH ix ¢aktuuno. IT mormo 6 cratu
JDKEpEIoM TATPUMYBaHOI KOHKYpPEHTHOI mepeBard, sk y Bumaaky 3 Wal-Mart — wnaiiGinbiioro
pO3IpiOHOrO TpoNaBIsl y CBITi, a00 TUIBKH CHPHUSTH PO3BUTKY pPO3ApIOHOTO mponamis. be3 HuUX
HEMOXKJTMBO JIISTH Cy4acHil KoMIaHil po3piOHOro Mpoaaxy.

i crarTi:
imeHTH(]iKallis YMHHUKIB BILTUBY pOo3BUTKY [T Ha po3apiOHMIA TpoIaX;
MPEACTABICHHS HaWBAXIIMBIIIMX TEXHONOTIM 32 (OpMOIO 1 3MicTOM 3MiHM IX (QYHKIH
MEepEeBaKHO BiJ| JIOTICTHKH JI0 MAPKETHHTY;,
00TOBOpEHHS MepCHeKTHBY MHUPOKOT iMmieMenTallii [T B moabchbKUX pO3APIOHNX KOMITAHIsX.

3 TEOPETUYHOro MOIVIAAY CTAaTTS MICTHTh MocwiaHHS Ha imero P.X. JloycoHa 1omo eBOSHOILT
cuctemu mocradanHs s Fast Moving Consumer Goods [FMCG] [2001], xonieniii omepariiHux
cTpaTeriid i morisau Ha BakiuBicTh cucteM CRM. Ili imei 3acTOCOBYIOTBCS 0 CEKTOPY PO3APIOHOr0
MPOJIAXKY.

Buknaan ocHoBHoro marepiany. 1. UnHHUKH, SIKi CTHMYIIOIOTH pO3BHTOK |IT y po3mpiOHOMY
MPOJIAXKY.

Crnovatky IT imMmieMeHTYBalIHCh y PO3ApIOHOMY MPOAaxy , 00 KOOPIUHYBATH JIOTICTUYHI Jiii.
PosButok |IT y soricTuili cTUMyIIOBaBCs TiepeBaramMy BiJl 3HMDKCHHST BUTPAT, OTPUMYBAHOTO TIiJ 4Yac iX
BIIPOBKEHHS. HallBaXKTMBIIIUMY € BUTPATH CKIIayBaHH 1 yIpaBIiHHs 3anacamu. BUTpati yrpuMaHHS
3amaciB y 60-x 1 70-x pp. XX cT. Oyiu Iy>K€ BUCOKMMH. 3MEHIIICHHS X JIJIS KITIEHTIB, — K1 ICHYBaJIH, KOJIH
BOHH HE MOTJIM OTPUMATH HEOOXIJHWUU MPOAYKT, — JAAaCTh 3MOTY KOMIAHIsM, SKI MOTJH 3pOOUTH IIE,
HabyTH KOHKYpEHTHOI mepearu. Ane B 1ieit uac |T He Gyau ayske 3aradbHUMU. 1X BaXKIHBICTH 3pocna y
1980-x i 1990-x pp. yepe3 icTOTHI 3MiHU Y po3ApiOHOMY MPOAAXKY 1 HOro0 OTOUYEHHI, a caMe:
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— TpoIlecH KOHIIGHTpAIIil 1 IHTepHAaIlIOHAI3allil po3ApiOHOr0 IPOAAKY;

—  3pOCTaHHS CHJIM MPOTHOOPCTBA PO3/APIOHUKIB,

— 3MiHHU y CIIO)KUBYOMY TIOTHTI,

— BHECOK TEXHIYHHUX 3ac00iB 1 MPOrpaMHOro 3a0e3rneveHHs.

PO3BUTOK HOBHX TEXHONOTIH pO3APIOHMMH TMpojaaBlsiMA OyB TIOB'SI3aHMK 3  MpOIleCaMH
KOHIIGHTpAIlil y po3apiOHOMY MPOJaXky 1 OTPUMaHHSA KOHTPOJIIO y KaHall JAUCTpHOYIii MOONM3Yy HUX.
[epesaru, orpumani Bin IT, Oynu oB’ si3aHi 3 po3MipoM po3PiIOHOTO MiMPUEMCTBA 1 KUTBKICTIO BUXOIIB,
0 HAJISKATh JI0 JIAHIIOra. Tak, BOHM IMOYajd MaTH ICTOTHHM BIUIMB Ha MPUOYTKOBICTH PO3APiOHUX
nponaBiiB 'y 1980-x i 1990-x pp., KOMU SK pe3yNbTaT KOHIEHTPALIHHOro Tpolecy y po3apiOHOMY
MPOAAXY 3’ SBHJIMCS BEJIMKI, YaCTO MDKHAPOIHI pO3Api0HI JIAHIIOTH.

Po3piOH1 MaHIOTK TOYa M YIPaBISATH JAHIIOTOM MMOCTAYaHHs, IO a0 IM 3MOTY HATUCHYTH Ha
MOCTAYaJIbHUKIB, SKI XOTUIM CIIBIPAI[OBATH 3 HHUMH, I100 MPUCTOCYBATH CBOI omepamii s
BripoBapkeHHs | T. YacTo 1ie BUKIMKaI0 mpobieMu, TOMY IO Ha TOH 4ac JOBIOCTPOKOBE MApTHEPCTBO HE
oymo 3araneauM. P.X. Jloycon [8] mpormorye wotupu crafii eosronii cuctemu nocradanus FMCG:

1. Ha 3mami MUHYIIOT'O CTOJNITTS — PHHOK OyB ()parMEHTOBAHHM i TaM He OyJo Koomeparii Mix
OpraHi3allisiIMK B JIIOHIIOTY JI0JJaHOT BapTOCTI.

2. Sx edpekr MacoBoro BHPOOHMIITBA 1 WIJABHUIICHHS CHUJIM pPO3APIOHWKIB Oynna BUSBIEHA
B3a€EMO3AJISKHICTD 1 3apOJIMBCS JIAHITIOT TTOCTABOK 3 ISSIKOI0 CIPOOOI0 CIiBIpaIli.

3. Electronic Data Interchange (EDI) 3'ennaB enemenTH aucTpuOyIiiHOoi “TpyOu”, 1o 3poduio
MOXIIMBOIO THYYKY PEaKIlilo Ha CIIOKUBYUH MOITHT.

4. Tpyma cnoXWBadiB — SIPO AISUIBHOCTI JUKTYE 1 YIIPABISIE yCiMa MepeBaraMu MmomnuTy. Y ci WieHH
CHCTEMH TIOCTaBOK PearyloTh, BUPOOJSIFOUM BapTicTh. CIIOKUBYI TPYNH MOCTIHHO 3MIHIOIOTBCS B Haci i
opraHizalfisi 3ay4aeTbcsi 10 0araTboX Pi3HHUX OJHOYACHHX KJIAacTepiB BapTOCTi y KOKHOMY NyHKTI. Lle#
BUJ] CTPYKTYPH YMOXKITUBITFOE MaCOBY KyCTOMI3aIlilo.

HeoOximHO BiAMITHTH, IO 3MIiHH B CIIOXKMBYOMY ITONMHUTI BIUIMHYJIM Ha (YHKIIIO, BiJOOpaXkeHy
iHpopManiitHoro TexHonoriero. Ha cramii BuUpoOHWMYOI opieHTanii po3npiOHMX mpomaBmiB T
BHUKOPUCTOBYBaBCs 37€OUTBIIOTO JUIsi CKOPOUYESHHSI BUTPAT i po3ApiOHOI minu. [li3Hille, KO MOMHUT CTaB
OUIbII MU epeHIiioBaHuM 1 po3piOHI MPOABII MOYaId BIPOBAHKYBAaTH MapKETHHIOBY opieHTalito, |T
MoYaB BUKOHYBATH 3HaYHI MapKETHHTOBI (QyHKIII].

IT y po3mpiOHOMY Tpomaxy TIPYHTYEThCS Ha TaKMX IHHOBAIlAX, SK CKaHYIOYl CHCTEMH,
KoMmIT 1oTepHi Mepexi 1 [aTepHer. CkaHyloda cucTeMa pPEBONIONIOHI3yBaja MpoIec MPOJaxy TOBapiB
KIHI[EBMM CIIOXKMBayaM, sIK 1 JIOTICTHYHI omeparii (CbOroaHi JIOTICTHYHI IEHTPH AyXKe 9acTO € MOBHICTIO
aBToMaTu3oBanumu [1]). HacTymHuii BaxxmuBuii Kpok OyB 3pOOJICHHUI, KOJIM IHTEPHETIBChbKAa TEXHOJIOTIS
cTaja 3arajpHOI0. B e-commerce yci mMapkeTHHroBi (pyHKIII I'PYHTYIOTbCS Ha Ifii TexHoiorii. Iamri
pO3IpiOHI KOMMaHII BUKOPUCTOBYIOTH I[HTEpHET HacamIiepen Ui MPOLeCy KOMYHIKAIll 3 KIHI[CBUM
CHOXHMBAYEM 1 U1 KOOPAMHAIT JOTICTHYHOI AisIbHOCTI. LIsI TEXHOJOris TakoX BUKOPHUCTOBYETHCS Y
Customer Relationship Management (CRM). IlIBuake MOMMPEHHS IHTEPHETIBCHKOI TEXHOMNOTIT i
3pocTaroya JIOCTYIHICTh TEXHIYHHX 3aco0iB 1 MPOrpaMHOro 3a0e3ledYeHHs] CHPHSIOTH I[HPOKOMY
po3noBcoKkeHHIO | T B po3apiOHOMY ITpOaaKy.

IT iMIIIEeMEHTOBaHI y JIOTICTHYHI Orepailii po3piOHUX KOMIaHiH.

OCHOBHI TEXHOJIOTI, BBEICHI pO3APIOHMMHU KOMIIaHissMH, BKIouaroTh. Supply Chain Management
(SCM), Quick Response (QR) i Efficient Consumer Response (ECR). OcHoBHI iHHOBAIL, SIKi Aaln 3MOTy
po3BuHYTH iX, Oyau: bar codes (mtpux-komm), point of sale (POS) (mynktu npoxnaxy) i EDI (Electronic Data
Interchange) (esexTponHuit oOMiH qaHumu). Criepiity BOHH BUKOPHCTOBYBAIHCS, 00 MOMIMIIMTHA e()eKTHB-
HICTh YIPaBIiHHSA JIOTICTAYHUMH JisIMH, 1 IEPBUHHOIO METOIO iX BIIPOBaKEHHS OYyII0 3HHKEHHS BUTPAT.

SCM-nabip niit 1 ¢ipM, SKi 3aTy4aroTbesi B TPOLIEC] MEpeMillleHHs] TOBapiB Bill pPO3BUTKY CHPHX
MarepiaiB 0 CIOXHMBYKMX 3aKymiBens [2]. “JlaHItor moctayaHHs BKIIOYAE CTpaTerii iHTerpaii Brepen i
Ha3aJ, 4epe3 BJIACHICTh MaifHa, yTPUMYBaHOTO BHUPOOHHKOM, JIO pPO3APIOHOr0 MPOAaxy, YHmpaBIiHHSI
KaTEeropisiMU i CHCTEMH MIKpOYIPaBIIiHHS arperoBaHuMu Janumu Point-of-sale (POS)” [2].

Maitke 0608’ si3koBuit komnoneHT SCM — e EDI. EDI ymoxmBiioe enekTpoHHy mnepenady JaHux,
SKi MalOTh TMEBHY CTPYKTYpYy MDK KOMIT IOTEPHUMH CHCTEMaMH KoMIaHiii-koonepanTis [3]. Bin
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BUKOPUCTOBYETHCS JIJIsl 3aMOBJICHHsI 1 0OpOOJICHHs 3aMOBJICHb, OpraHizaiii omiatd i mocraBok [4]. Ile
edexTuBHO 1 HaxmiHo. OnHak, 3 iHIIOoro 6oky, EDI, sk mependayaerbes, € MMUIKOM CTaHAaPTH30BAHUM
Ha0OpPOM MPOTOKOJIIB, IO POOUTH aAANTaIlil0 TEXHOJIOTII IIJIKOM HEMOKIMBOK 0€3 BEJIMKUX 1HBECTHIIIH.
Ha mpaxTuili 11e BUKITFOYa€ 3HaYHy KiTbKICTh TIOCTaYalIbHUKIB.

Mera SCM — MakcuMi3yBaTH J0aHy BapTiCTh sIK 3 I[UIOrO JIAHIFOra JA0JaHol BApTOCTI, TaK 1 3 KOXKHOT
HOro JTaHKH, Ta BUTPATH 1 IOXOIHM PO3PAXOBYIOTHCS IS IIJIOT0 JIAHIIOTa I0maHoi Baprocti [5, ¢. 123, 687]. L
TEXHOJIOTIS IIYKAE B3a€MUH MDK BHPOOHHMIITBOM 1 3arlacaMyl 3arajioM B JIAHIO31 MapTHEPCHKUX CTOCYHKIB.
EdexTuBHICTh 1IbOr'0 TOB'Si3aHA 3 XapaKTEPOM CTOCYHKIB MiK KOOINEPATMBHHMH KOMIIAHISIMH: CyMicHE
BHUKOpPHUCTaHHs iH(pOpMAIlil, MapTHEPChKE CITUTKYBAHHSA 1 iX JIOSUTBHICTB. Lle cTano oOMeXeHHSIM MIBHIKOTO
3poctanHsi cucteM SCM; BCTaHOBJIEGHHS TaKMX CTOCYHKIB OYJIO IIy)K€ Ba)KKAM, OCKUIBKH 3allydeHi
KOMIIaHil OOpoJMCS 3a CBOIO 4acTKy. Po3npiOHi mpomaBili, sSKi BIPOBA/PKYyBaNIM iX, HE OyJIM TOTOBI
PO3JUTHTH 3 OCTAHHIMU CBOi 3HAHHS 3 MPUBOAY CHCTEM, Hpoueayp i mactok [6]. Ix moGoroBamus i
BiJICYTHICTh BIIBEPTOCTi 3MEHIIIIN €eKTUBHICTD 1101 cucteMu. OcobIuBO 1€ € mpaBuibHUM it SCM
gyepes EDI.

Po3apibui mpomaBii MpoOyBanu IMOXOAATH IIi IPOOJIEMH, TOMY M0 (3TIAHO 3 IOCITIIKEHHSIM,
3pobieHnM y BenukoOpuranii) BipoBapkenHss SCM moxe 301mbinTy 1oaany Bapticts Ha 2025 % [7].

QRT — npukiag TEXHOMOT 11 TEKCTHIBHUX BUPOOHHUIITB, BUPOOHHIITB OASATY 1 PO3apiOHUKIB, SKa
nepeadavae CIiBIIpalio mapTHepiB. e moXoauio Bi TEKCTHIBLHOI TPOMHUCIOBOCTI, JIe IBHIKA PEaKIis i
MPHUCTOCYBAHHS MPOAYKTY JI0 MOJIM 3aBXIW OYIIU KIIIOYOBHM EIIEMEHTOM ycrixy KoMmnadii. Lle Mmormo Oytu
BHUKOpPHUCTaHE JJIsl YIIPABIIHHS MPOIYKTOM, IO XapaKTEPU3YETHCS AY)KE KOPOTKUM KUTTEBHM IUKIIOM i
BHCOKOIO ce3oHHIcTI0. QRT BKIIIOYAE MO JaHUMH MPOIYKTY 1 iH(OPMAIIIEI0 3 TOPrOBUMH apTHEPaMH,
BukopuctanHs EDI i  mBuakoro po3moBCIOKEHHS —iHGopMallil, IOMOBHEHHS, MEPEOIIHKH,
MepPeyNOPsIIKOBYBaHHS TOBapiB, 3aJGKHHUX Bl NOBemiHkM ix monuty [8]. BoHM KOMOIHYIOThCS Uist
po3BuTky QR-cucremu, sKi HaI[ICHI Ha ONTHUMI3allil0 IEPEMIIIeHbh TOBapiB 1 IOCIYr B JIAHIIO31
JMCTPUOYIIII.

QR dyacro BrpoBajKyBaBcs BUPOOHUKAMH 1 AUCTpUOyTOpamMH OfATY, MIO0 MOEAHATH yci Iil B
KaHaIi JUCTPUOYIIi 1 B Takuil crmoci® 3aJJOBONBLHUTH MONUT B “peanbHOMY uaci”. Lle Bumarae 30upaHHs
30BHIIIHBOI iH(OpMAIIiT TPO TEHAEHIIIT PHHKY 1 PO3MTOBCIO/KEHHS 1i Uepe3 MepexKy.

Efficient Consumer Response (ECR)-texnosoris s GakaiiiiHoro 6i3Hecy. BoHa BHKOpHCTOBYE
Point-of—Sale (POS) i Universal Product Codes (UPC) mis 36mpanus indopmariii i JaHuX Ipo MPomax.
[HdopMmaris MBUAKO TepeacThCs YWieHaM JIAHIIIOTa MMOCTABOK, M0 MOKpallye epeKTHBHICTh aCOPTUMEHTY
3araciB, MOIMTOBHEHHS, MPOMOIIII0 1 BIPOBAHKCHHS MOMOBHEHB, IPOCYBAaHHS MPOAYKTY. Y TOH caMuil yac
aHani3 paHux, 3i0pannx ECR, BuKopucTOBYeThCS, 00 MaKCHMI3yBaTh KiIbKICTh MPOJAXKIB, OTPHMaHUX
Bix 1 M° IBOrO TYHKTY.

SAx pesymbrar mudysii |T i 3poctaHHs CHIM MPOTHOOPCTBA PO3APIOHMKIB, OpraHi30BaHUX SK
JIQHITIOTH, 3’ ABWJIMCS METOAM JpiOHOro po3apiOHOro mpomaxy. Po3apiOHI MpoAaBIll Hamaraucs
3MEHIIUTH BHUTPATH YTPUMaHHS 3amaciB OpraHi3yBaHHJIM TOYHOI, CBOEYACHOI MOCTaBKW ToBapiB. Lle
O3HaYallo TaKoX, 10 BUPOOHUKM MOBHHHI OYJIM HECTH JESKY BUTpPATy CKJIaJyBaHHs i OyTH IHIIUMH, HIK
BHMarae BUpOOHHYHMH Mpoliec.

Jpi6Hi po3apiOHI MpoJaBIll AiFOTh IHAKIIE, HDK TpaauiliiiHi po3apiOHi mpoaasili. Hacammepen BoHu
BHMAraloTh YacCTIMX MOCTaBOK Bill BHUPOOHMKIB. KimbKicTh 3aMOBJIEHHSI OOYMCIIOEThCS Ha 0asi
(akTHYHUX JaHuX, 310paHuX po3apiOHUM TponaBieM. J[aHi OTPUMYIOThCS Yepe3 MITPUX-KOAU MPOTATOM
nporecy npoaaxy. [1oTiM 1ie TpymyeThes 1 TOBapH 3aMOBIISIIOTHCS Yepe3 eNeKTPOHHY cucTemy. Ilakern
MOCIYT, CKOMIUICKTOBAHUX BHUPOOHHMKAMH, JOCTABISIOTHCS JIOTICTHYHUM LeHTpam. [Ipomec mpuiiomy €
aBTOMaTH30BaHUM. [locTayaHHs BiJl JOTICTHYHOTO IIEHTPY JO NMYHKTIB € Ayxe mnoaioHum. LleHTp mae
30BHIIIHIO iH(pOpMAIIiI0 PO NPOAAK y MYHKTax, sika € 0a300 I PO3BHTKY IaKeTa TOBApIB, IO MOTIM
JIOCTaBJIAIOTECS IO Mara3uHiB.

PozButok SCM, ECR, QR i inmi IT B posmpidbHOMy mpoaaxy, mouumHaroun 3 1980-x pokis,
MOJIMIIAB KOOPAMHAIIIO TPOCTABOK TOBapiB 1 €(PEKTHBHICTh IIJIOI CHCTEMH 3aMOBJICHHS 1 TPOJaxy
toBapiB. 3ausku pomi SCM, ECR, QR y 30inbiieHHI edeKTHBHOCTI pO3APIOHUX MiINPUEMCTB BOHH
OTPUMAJIH CTATYC OTNEPATHBHUX CTpPATETil.
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[Mizxime EDI B nux cucTeMax movyas 3aMiHIOBATUCS IHTEPHETIBCHKOIO TEXHONOTIE0. [HTepHETIBChKA
TEXHOJIOTisE MOXXe OyTH JIeTKO BUKOpHCTaHa IS KOMYHIKallii 3 MocTadyalbHUKAMH B PEATbHOMY Yaci,
BIJIIIOBIIHO JI0 MPUIATHOCTI 3aIlaciB, 3aMOBJICHb 1 MOCTa4aHHs, Oe3 BiIMOBIAHUX BUTpAT i oOMexeHb EDI
[4]. TuTpaner, sKuil yMOXKIIMBITIOE OE3MEYHUI TOCTYIT TPETIM CTOPOHAM, Ma€e Ha3By EkcTpaHer.

Exctpanern Bce Ounbliie 3a0e3MeuyrOTh IHINI 3acO0M aBTOMATH30BAHUX i KOHTPOJIIO 3amaciB —
TaKuX, K, HAIIPUKJIIA]l, 3aMOBJICHHSI, IOCTaBKa, ()aKTypyBaHHsI, 1HIII, paJUKaIBHIII PillICHHS ISt TPoOIeM
OajlaHCYBaHHs MPOIO3UIlT 1 MOMUTY Ha MONULAX. HasfBHICTH JOCTYNy 10 KOMEPIIHHUX JTaHUX MOXE
JIOTIOMOT'TH MIOCTA4aJIbHUKY IJIaHYBATH 1 epeadavaTi KONMBaHHS 3anacis [4].

TexHosorii, onucaHi BHUIINE, CHOPHIIOTh OTPUMAHHIO KOHKYPEHTHOI IlepeBard OaraThoM J00pe
BIJOMHM po3/piOHUM TipoaaBIiaM, Hanpukiran Wal-Mart, Benetton. Bouu 3MeHIIyIOTs BUTPATH OIEpaIiii i
MOKPAIIYIOTh CIIOKUBYY BapTicTh. Konu mpucTOCYBaHHS MPOAYKTY IO CHOXKHBaya B MPOMOIIISIX CTAIH
BaYXUTMBUMH IS yCrixy KoMnasii, | T moyanu OyTy BaXITHBUM MapKETHHIOBUM 1HCTPYMEHTOM.

IT B MAapKETHHTOBOMY YIIPaBIiHHI pO3IpiOHOrO MiIPUEMCTBA.

Po3npibua koMmaHisi, oprarizoBaHa sk JjaHiior (abo ska MiCTHTh KiJIbKa JaHITIOTIB), 3HAXOMUTHCS B
Kpalllii mo3uilii, Hbk BUPOOHUK a00 I'YPTOBUI TOPTOBEIh CTOCOBHO IMIUIEMEHTAIlil epeKTUBHUX CTpaTerii
MapkeTuHry. Lle — pe3ynbTat Qakry, mo BiH € OIHKYNM JI0 KIHIIEBOTO CITOKUBAYa, TOMY BiH MOXKE JIETIie
3i0paTd BiZIOMOCTI MO CHOXHMBYY MOBEMIHKY, a TakoK iH(popMmyBaTH ix mpo mpomosumiro [9, c. 83].
BaxxuBy poiib B MApKETHHTOBHX AisiX Bifirparots | T. [laHye HaBiTh JyMKa, IO PO3BUTOK 1 BIPOBAXKEHHS
CKaHYIOUOl CHCTEMH HaJiaB JIAHIIOTY IMOCTABOK JIaHi, AKi Oyjau 0 HeoOXiAHUMH, 00 3MIHUTHUCA Bix OyTTS
IITOBXaueM JJisi BUPOOHHKA JO OYTTS BCMOKTyBaua criokuBada. OTke, ChOT'OJHI MPOIO3MIIS BUXOIUTh
BiJl CIIO>KMBYOTO MOMMKTY, a HE HAKIIAIAEThCs BUPOOHUKAMH, SIK 11¢ OYyJ10 paHille.

Pozsutok |T, 0co0IMBO MOIIMPEHHS IHTEPHETIBCHKOT TEXHONOII 1 3pocTarodya pojiib MapKETHHIO-
BOro ympagiinus, crupusi po3Butky CRM (Customer Reationship Management). CRM-indopmarriiina
TEXHOJIOTs, siKa JO0NOMAara€ aHali3yBaTH CIOKUBYHMHA IIOMHUT, 3aJ0BOJILHATH HWOro 1 B TaKHil CHOCIO
3HaXOAUTH 1 YTpUMyBaTH NMPHOYTKOBi crocyHku 3 Kimientamu [10]. e 3aificCHIOETECS MUTIXOM 30HUpaHHS i
aHaJi3yBaHHs JIAaHUX PO KIIIEHTIB, SIKi 30epiratoThbes B 0asi JaHuX.

CRM-abcomoTHO HOBa TexHONOTis. BoHa movana po3pusatucs B cepenanni 1990 pokiB i BKIto4ae
cyudacHi IT, Taki sK: iHTepaKTHUBHI iHTEpHETIBChKi BeO-cTopinku, posymHi Call/ Contact Centre, Sales
Force Automation [3, c. 88]. IT BukopucTOBY€EThCS, 1100 BiACTEKYyBaTH OaraTOKpaTHi Aii KII€HTIB, IO
Bigpizuse CRM Bix 6ibn paHHixX miaxomis 1o customer management [11]. Vopasiinceke 3Hauenns CRM
3HAXOIUTHCS B JIOSJILHOCTI KJIIEHTA 1 MO0y I0BAaHUX B3aEMOBIAHOIICHHSX, OCKUIBKH OUIBINICTh TEXHOIOI1H
CRM ¢okycyroThcs Ha BUKOHaHHI MapKkeTuHTroBuX (yHKkiii. HaiironoBHinri ix komnonenTu — e [10]:

VIIPaBITiHHS MPOAAKEM,;
MapKETHHTOBE TIAHYBAHHS;
KEepyBaHHSI IIPOJIAYKEM;

KOHTAKT 3 KIIICHTaAMH,
HIiCISTpoJaKHE 00CITyTOBYBaHHS,
00CITyrOByBaHHS KJII€HTIB.

Cucrema Sales Management sik migBuiye epeKTHBHICTb TpOIecy AUCTPHOYII, Tak i Mmokparrye
obcnmyroByBanHs KimieHTa. Onimis “MOXIHBICT TPOAaXy’ JOMOMara€ pPO3BUBATH IPOMO3HUIIIO, SKa
BpaxoBye ioro motpedu i mepesaru. Omiris “KoH}Irypaitisi mpoayKTy/iHTepaKTHBHUI poaax” BUKOPHUC-
TOBYETBCS JJISl PO3BUTKY MPOIO3HUIILii, KA € 3p03yMIJIO0 JUIS KIIIEHTA, OCKUILKA BOHA MOXKe OyTH BHCIIaHA
HaBiTh ON-line 6e3 Oyb-IKuX IPOOIIEM.

KoMIoHeHT MapKeTHHroBOTO TUIaHyBaHHS 30Hpac 1 aHaizye iH(opMaIliio Mpo MapKeTHHTOBI 1ii,
IO CTa€ OCHOBOIO e(pEeKTHBHOrO iX ruianyBaHHs. Lle Moxke MicTUTH “MOpenOBaHHs MOBEAIHKU CITOXKH-
Baya”, 1110 BUKOPHCTOBYETHCS YISl CETMEHTAIII] PHHKY.

Ines koMIIOHEHTa KepyBaHHsI MPOJakeM — 310paTH BIIOMOCTI MPO KIIIEHTIB, YaCTKOBO 3alliKaBJICHHX
nporno3utiicto. [lepeBakHO 1€ KITIEHTH, SIKi pearyioTh Ha peKlaMHY KamraHilo. KOMIOHEHT KepyBaHHs
Mpoa)keM BUKOPUCTOBYEThCS JUIsi 30UpaHHS 1 pEECTpyBaHHS JaHWUX TMPO KIEHTIB, SKi TMi3HIIIE
PO3IOBCIOJDKYIOThCSL KOMIaHi€lo. Lle pomomarae B mpHCTOCYBaHHI MPOIMO3MINT i OOCIyroByBaHHS [0
KITIIEHTCHKUX OYiKyBaHb.
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KonTakTy 3 KIi€HTaMU A0OCSTra€ KOHTAKTHUH IIEHTp, KWW € IMOBHICTIO BIIIOBIJAJIBHUM 3a I[UTHH
nporec KoMmyHikaiii. OCHOBHI KaHaJH 3B’ 3Ky BKIIOUAIOTh: TenedoH, (hakc 1 eNeKTpOHHY MOITY. 3aBASKH
KOHTAKTHOMY IEHTPY KOHTAaKT 3 KIIEHTaMH € MEPCOHAJbHUM 1 IHAMBIqyali30BaHUM, IO 3MYIIYE HOTO
MOYyBaTH ce0€ TAaKUM, KO0 I[IHYIOTh.

[MicnsmponaxkHi MOCIYTW HalyieHl Ha 30epeXKeHHS CTOCYHKIB 3 KII€HTaMH 1 TMOMIYK pPIiBHA iX
3aJI0BOJICHHS 1 3MiHy motpe0. Lli aii mepeBa)kHO MiHIMAIOTH PiBEHb 3aJI0BOJICHHS KIIIEHTIB, aje MoTpioHo
TaKOX B3SATH JI0 YBaTH, 1110 IIi ) KITIEHTH HE TOTOBI IPUCBITHTU Yac, 100 BIAMOBICTH HA 3allUTH.

KommoneHT 00cyroByBaHHs KIIIEHTIB Ma€ CIpaBy 3 BUMOTaMH TIOCIYT peECTpallii, MOHITOPHHTOM i
ynpapiHHAM HuMH. Moro edeKTHBHICTh Ma€ iCTOTHUI BILIMB Ha 3a0BOJICHHS CIOKHBAYA.

Lle#i xoporkuii onuc kommnoHeHTiB CRM minrBepmkye tBepmkenns [12], mo CRM-pesynbrat
SBOJIIOLT 1 IHTErpallii MApKEeTUHIOBUX iiel 1 BiAHEIaBHA JOCTYITHUX JAaHUX, TEXHOJOTIH 1 opraHi3aliiiHux
(b opM, 1110 TIPOTOBKYETHCS. Horo 3aCTOCOBYIOTh TPAIUIliiiHI po3aApIOHI MPOAaBIIi, IO IIFOTh 3 JIAHIIOTAMH
MarasuHiB, sK 1 po3piOHI IpoaaBIli e-COmmMmerce.

[epcriekruBa I T B po3apibHOMY nponaxy B [Tombmii.

Pozsutok IT y po3apiOHOMY Ipoaaky MOB’ si3aHUH 3 MPOLIECOM KOHIIEHTpAIlil y I[bOMY CEKTOpi. Y
[onpii piBeHb KoOHIEHTpalii € Bce mie Hu3bkuM. ¥ 2007 pomi 10 mpoBigHMX po3apiOHHMX KOMITaHiH
(Bkirouaroun cash&carry) manu 26,7 % punky FMCG [13]. [lecaTh HaiOLIBIINX MOIBCHKUX PO3APIOHUX
npoAaBIiB Manu Titbku 6,9 % Bin yactku puaky FMCG y 2006 porii. Cutyaliisi BUIJISIa€ Kpalle, SKIIO
MU BI3bMEMO JI0 yBaru iHTerpoBasi jaHitoru: 10 HaWOUIbIIMX 1HO3EMHUX Po3apiOHKKiB, 10 HaOLIBIINX
noNbChbKUX po3apiOHKKIB 1 20 iHTerpoBanux (iHO3EMHHX 1 MONBCHKHX) JaHIfOTiB MalTh 40 % puHKY
FMCG.

IT Gymu mpuBHECEHI 1 pO3BHBAIOTHCS IepeBakHO iHO3eMHMMH jaHiroramu. Ahold, Tesco, Billa i
Casino BmpoBapKyBaiu cucTemy, sika HasuBaeThest Global Optimised Logistic and Distribution (G.O.L.D)
[14]. Cmouatky Casino Group BHKOPHCTOBYBAIM IF0 CHCTEMY, 1100 YIIPABIATH BIACHUM MapOYHHM
mpoxykroM. Y 2003 pomi Carrefour Polska mouana o6miHIOBaTHCS TOPrOBUMH JOKYMEHTAMH 31 CBOTMH
nocravaipHrkamu yepes ComArch ECOD, senyuy miatdopmy EDI [15].

Takox monbChKi Nanmoru BBoaath |T. Hampukman, koonepatue KZ RSS “Spotem” wmir BBecTn
cucremy iHTerposanoi siorictuku y 101 acorniioBanoMy koorepatuBi. ['onoBHi mpobiemu, siki 3’ sBUIIHCS B
LIOMY IpoIleci, OyJu OB’ s3aHi 3 OpraHi3alli€l0 MOCTaBOK 1 PO3BUTKOM TOMOI'C€HHOIO aCOPTHMEHTY, IO
ckinanaerhes 3 3.5 tucsaui nponykris. Tak, € neski cymuiey, un KZ KSS “Spotem” mMoxxe BUKOHATH TUTaH
opranizamii 4000 nyHkTiB 1 BopoBaauTH 00 €aHaHy cucreMy |T, sika BUKOHYE SIK JIOTICTHYHI, TakK i
MapkeTHHroBi QyHKIii. s opranizanii Takoi cucTeMH MOTPiOHI HE JIMIIE TEXHIYHI 3ac00M 1 MporpamHe
3a0e3redeHHsl, ale i 3710HO0CTI, SIKi IPYHTYIOTHCS Ha 3HAHHSX Ta JIOCBIJI.

[Momo TexHiuHuX 3aco0iB, 3rimHo 3 gociimkeHHsM IRWIK 2005 poky, 36,9 % po3apiOHuKiB He
BUKOPUCTOBYIOTH Koml totepu [16, c¢. 37]. Bonu Oynu mepeBa)kHO MajJCHbKMMHU MiANPHEMCTBAMH, IO
MaroTh myHKTH, ane MeHmi HibK 300). Buteimicts i3 po3apiOHUX TPOAABIIB, SKi BHKOPHUCTOBYIOTH
KOMII' F0TepH, Mau Takoxk jgoctyt 1o [arepuery (80,9 %). BinbiicTs BETMKUX TOProBUX KommaHii — 94 %
3 po3apiOHUX MPOJABIIIB 1 T'ypTOBUX TOPIOBIB, ki Manu He MeHme sk 10 ocid, BUKOPHMCTOBYBaJIM
komm' totepu 1 85 % 3 Hux mano gocryn no Iurepuery [16, c. 36]. Po3apiOHMKKM BHKOPHCTOBYBAJH
KOMIT IOTepH YacTillle B KOMYHIKallifHOMY TpoIleci s MpeAcTaBIeHHsT KOMIMaHii i 1 MpomyKTiB 1 Jyis
miaroroBku aHanizy. Jlume 33 % po3apiOHUKIB AcKIapyBald BUKOPHCTAHHS KOMIT IOTEPIB JJIsl y4acTi B
IHTErpOBaHUX JIAHIIOTaX IOCTABOK. IHTEpPHETIBChbKA TEXHOJOrIS BHUKOPHCTOBYBAjach HacamIiepen s
enexkrponnoi nomtu (73,3 %,) 1 as orpumanns inpopmaritii (48,9 %).

Maibke 50 % po3apiOHux mpopaBiiiB Manu BeO-caidT. Bemuka rpyna miampuemcts (41,6 % 3
PO3APiIOHKMX TIPOIABIIB) HE BUKOPHUCTOBYE IO TEXHOJOTIIO B MPOIECi mocTavaHHs. [HIm 0OMiHIOBAIHCH
JIOKyMeHTaMu 3 mnocravaibHukamMu (43,8 %) i mokymsmu (31,5 %). On-line-rexuonorio po3npiOHi
MPOJIaBIli TAKOXK BHUKOPHCTOBYBAJIM JUIsi OOTOBOpEHHs KOHTpakTiB (24,7 %), po3pobku Bupobis (19,1 %),
yrnpasminasa 3amacamu (16,9 %) i mpormosy momuty (10,1 %). [16, c¢. 39]. Miamaszon mporecis, sKi
KOOPJMHYIOTHCS CITEIiali30BaHMM IPOrpaMHUM 3a0€3MCUCHHSM, IOB'sI3aHUM 3 PO3MIPOM KOMIIAHIl, €
IIMPIIMM Y BEIMKHX 1 B IHO3EMHUX KOMITaHiax. DakT, 1m0 HaJ MOJIbCHKUM PO3PiOHUM PHHKOM BCE IIIE
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JOMIHYIOTh MaJIeHbKi KOMITaHil, BU3HAYA€ HU3bKY HOPMY pO3JIpiOHMX MPOJABIIIB, [0 BHKOPUCTOBYIOTH ON-
line-TexHOMOri0 B MPOIIeCci MOCTaYaHHs.

Jns Bucokoi edextrBHOCTI | T HEOOXIIHUM € TTAPTHEPCTBO PO3APIOHHUK-TIOCTaYalbHUK. BOHU MOBHHHI
CKOpillle CITIBIIpaIfoBaTH, HiK OOpOTHCS 32 BHIIY YacTKy, SK Ie OyJo Ha To4yatKy BhpoBajpkeHHs SCM
PO3/IPIOHIMH MPOJIABLISIMU Y CXIIHUX KpaiHax. BoHM MycsiTh KOOIEPYBATHCh, TOMY IO MAIOTh CIUTbHY METY —
BW)KMBAHHS Y JIy’)K€ KOHKypEHTHOMY cepenoBrili. CTOCYHKHA MarOTh OyTH JOBIOTPUBAIMMH, OCKUIBKU 3MiHH
03HAYalOTh BTPaTy epeKTHBHOCTI. OCOOIHMBO 1€ € BAyKIMBUM JUTS KOMITaHiH, siki xoTinmu 6 cteoputH “ Cluster of
Value' — tum cTpykTypu 1 iHTepakiliif, HeoOXiHUI y BiANOBIIP HA 3POCTAHHS PI3HOMAHITHOCTI TOMUTY,
BKJTIOYAIOYH PyX 0 MacOBOi KacToMizarlii mociyr i 6mar [8].

V Tone1ii mporiec po3BUTKY MapTHEPCTBA PO3IPiOHHUKIB-IOCTA4aIBHUKIB po3novaBcs. Yepes Killbka
POKiB, KoM KOH(IIKTH B KaHamax JAUCTPHOYIi BiIOyBaNIMCh HEPIAKO, CUTYAIlisl BHUIIIAIAE 3MIHEHOIO
(xoHpITiKTH OYyIM BUKIHKAaHI TIEPEBAKHO BUMOTaMHU, HAJAHUMH BETUKAMH PO3APiOHNMH MPOAABISAMH, SKi
Oymu BaXKUMH JIJIsl BUKOHAHHS TOCTa4allbHUKOM, ab0 Yepe3 HENOTPUMaHHS TEPMiHIB BHUKOHAHHS
JIOrOBOpY po3apiOHuMu mpomaBisiMu) [17, c. 171]. 3pocTaroda KOHKYpEHIIiS 3MYIIYE pPO3IpiOHUKIB
IIyKaTH JOOPHUX IMapTHEPIB.

BucHOBKH Ta MepCcneKTHBU MOJAIBIINX A0CHiMKeHb. CragHi BUTPATH 1 3pOCTar04i MOYKIMBOCTI
IT pobnsaTh X HEOOXITHIUMH ISt 3ACTOCYBAHHS PO3APIOHUMU MiANPHUEMCTBAMH, SIKI XOTUIH O KOHKYPYBATH
yCIIIIHO. AJie TEXHOJIOTIS TOBMHHA BIAMORBIAATH MOTpedaM po3apiOHOT KoMIaHil; OUIBII TOHKI TEXHOIOTIT
MOTPIOHO BBECTH TUIBKH BEIMKHM PO3APIOHWUM MPOAABIM, SIKi 3alydaroThesi 10 0aratbox [ii, 4acrto
VIIPaBIISIOYN KAHAIOM JUCTPUOYIII.

3pocTaHHs KOHIIGHTpaLil y po3apiOHOMY mpojaxy B I[lombiii i pO3BUTOK JIOBIOTPHBAIOBOIO
MapTHEPCTBA y I[bOMY CEKTOpi CTHMYyJIOBaTHME mporec po3noBcromkeHHs |T. IHozemHi po3apiOHi
MpoJaBIli TIOBUHHI OYTH TMOTEHI[IHHO e(QEeKTUBHIIIMMU B PO3BUTKY |T, OCKUIBKH BOHH € OUTBII
JOCBITYEHUMHU 1 J00pe MOIH(POPMOBAHMMH 1 YacTO KEPYIOTh OUTBIIMMH MiAnpueMcTBamu. [lombehbki
PO3IpiOHI MPOJaBIl, SKi MEPEeBaKHO € MEHIIMMHU, MOXYTh OYTH THYYKIIIUMH, 1 uepe3 kopucti | T BoHH
Moriii O OyTM HaBiTh KpalllMMH Yy iX BIPOBaJDKCHHI, HDK BEIMKI po3apiOHi mpoxasmi. Lle € Tomy, mio
TEXHOJIOT11 HUHIIIHBOTO Yacy, 10 IPYHTYIOThCS Ha [HTepHETI, € OUIbII BiIMOBIIHUMH MallUM PO3JIpiOHIM
MPOJABIIM, HE BHMaralOTh TaKOi BEIMKOI 1HBECTHIIIl KamiTaldy 1 OpraHi3alliiHMX 3MiH, K y BHIAJKY,
Hanpukian, EDI. Mani 1 cepenHi mianpreMcTBa MOXYTh TaKOK 3BepHyTHCS 3a ponmamu Big €C, mo0
CTIpUSTH iHBeCTHIISM B | T.

Po3piOHI mpoaaBIli TAKOXK CTUKAIOTHCS 3 MPOOJIEMOI0 iHBECTYBaHHS B TEXHOJOT'1], SIK1 IPYHTYIOThCS
Ha CKaHyBaHHI, TOMy 10 3’ siBUJacsi HOBa TexHojoris, — Radio Frequency ldentification Data (RFID).
Xo4a 312€ThCs, IO [ TEXHONOTIS € TIOTCHIIHOI0, BOHA TAKOX € JIy’Ke JIOPOTOI0 1 MOTPeOy€E TOCBiTYEHUX
y RFID mpodecionamnis. Uepes 1e nuire Kinbka KommaHii, takux sk Wal-Mart i Target, npuitasian
piieHHs TIpo BrpoBajpKeHHs TexHonorii RFID amst mpolieciB naHmora moctaBoK, CIIOYATKy y IYyXKe
MajgoMy Maciiradi. I kommawii, Taki sk M&S, nymaroth, sik Bukopucratd RFID mns mokpariaHHs
3aJI0BOJICHHSI CTIO)KHBayYa.
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BEHUYYPHE IMIIMIPUCMHULITBO
SIK CKJIAJOBA IHHOBALIMHOT IH®OPACTPYKTYPH
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Po3kpura cyTh BeHUypHOr0 MiAMPUEMHUITBA, BU3HAYEHO i0ro Micue B iHHOBauiiiHOMY
PO3BUTKY €KOHOMIKM KpaiHu. Po3riisiHyTo cTaH Ta OCHOBHI MNepemIKOAWM Ha NLISAXY
CTAHOBJIEHHS] BEHYYPHOr0 MiANPUEMHUITBA B YKpaiHi, a TAaKOK OCHOBHi mepeBaru, mo ix
OTPUMYIOTh YYACHHKH €KOHOMIYHOI0 mpoluecy Bil PO3BHTKY MeXaHi3My BeHYYPHOI0
(inancyBaHHSl, MPOAHAJI30BAHO NEPCHEKTHBHM PO3BHTKY BEHYYPHOI0 NiAMPUEMHUNITBA 3
TOYKH 30py aHAJTI3y CYYACHUX MAKPOEKOHOMIYHUX 00CTABMH, BU3HAYEHO KOHTYPH MeXaHi3My
NiATPUMKH BeHYYPHOTro 0i3Hecy B YKpaiHi.

The sense of venture business, its place in the innovative process of the economy
development is determined in the article. Considered being and basic obstacles in the way of
becoming of venture enterprisein Ukraine, and also basic advantages, that they are got by the
participants of economic process from development of mechanism of the venture financing,
per spectives of development of venture enterprise were analysed from the point of view the
analysis of modern macroeconomic circumstances, the contours of mechanism of support of
venture businessin Ukraine wer e set.

IMocTanoBka npo6JemMu. Tpere THCAYONITTS MOCTABWIO YKpaiHy Iepes] HeOOXiqHICTIO 3A1HCHUTH
BUOIp NUIAXY, SIKUM pPyXaTHMEThCS y MaiOyTHE €KOHOMIKa JepKaBH Ta ycs 1l COMiadbHO-TIOJTITHYHA
cucrema. [lepen HamMu JeKinbKa albTEpHATHBHUX HampsMiB: a0o YkpaiHa peaizoByBaTHME KOHIICIIIIIO
EKOHOMIKH, OPIEHTOBAHOI Ha EKCIIOPT CHPOBHHH, IPUPIKal04YH cebe Ha JOBIUYHY POJIb PECYPCHOT0 J0AaTKa
JI0 PO3BUHEHHX KpaiH, ab0 MpPOIOBKyBaTUME IOJITHKY MPUCTOCYBaHHS O MOTOYHMX BUMOI PHHKY 0e3
JIOBFOTPUBAJIOTO TUTAHYBAHHS BJIACHOI'O PO3BUTKY, a00 Xk JOKJIaAe 3yCUJb I TOrO, 00 CTPIMKO yBIATH
JI0 KOTOPTH KpaiH — JijepiB cydacHoi nmBinizanii. Jlumie inTenektyamizamis ycix cdep KUTTA KpaiHu i
HacaMIepel eKOHOMIKH, PO3BUTOK 1HHOBAIIHHOI MISIBHOCTI € 3alOpyKOH YCIIIIHOCTI peaizaiii Kypcy
BBEJICHHST Y KpaiHH JI0 KOJa KpaiH — aBaHrap, Iy [UBiTi3allii.

OnHuM 13 HalOLIBIN BaXKIMBUX MEXaHI3MIB, 10 3a0e3medye IHHOBAIiTHI MTPOIIECH pecypcamu JUis X
PO3BHUTKY, CIIyI'ye BeHUYypHe (piHaHCYyBaHHS. SIK UTIOCTPYE MOCBIA HAHOUIBIN YCIIIIHUX y IHHOBAIIMHIHN
cdepi kpaiH, BeHUypHE MIAMPUEMHHIITBO € BXKINBOK (OpMOIO (iHAHCYBaHHS IHHOBAIlIHHUX MPOEKTIB,
IO HE JIMIIE CTUMYJIFOE IHHOBAIIIMHI ITPOIECH Ha OKPEMO B3SATOMY ITIIIIPUEMCTRBI, a i MO3UTHUBHO BILIUBAE
HA PHHOK IHHOBAIlid 3arajioM:. WiJBUIIYE pIBEHb KOHKYPEHII, CTHUMYIIOE 10 3pPOCTaHHS piBEHb
npodecioHaTi3My IEPCOHAY Ta MIJBHIICHHS HAYKOBOTO Ta BUPOOHHUYO-TEXHIYHOro piBHsA. OKpiMm TOro,
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