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IMpoaHnajizoBaHo CyTHiCTH T2 OCHOBHI 3aB1aHHs cucteM kiaacy CRM (anra. — Customer
Relationship Management). InentudikoBano icuyroui enekrponni cucremu CRM, a came
KOMYHiKaniiiHoi MiATpMMKHM KJi€HTa, aBTOMaTu3auii MapkeTuMHry i mpoaaxy. OmnucaHo
cyyacHi iHdopmaniiini Texnosorii B cucremax CRM, siki BUKOPHCTOBYIOTHCS B Mapke-
TUHIOBO-JOTiCTHYHIN AiILHOCTI mMiAnpueMcTBA.

Kuio4ogi cioBa: mo0yaoBa CTOCYHKIB 3 KJi€HTaMH, KOMYyHikaniiiHa miATpUMKa KJIi€HTA,
aBTOMAaTH3alisi MAPKETUHTY i MPOJa:Ky, eJIEKTPOHHE YIPABJIiHHA CTOCYHKAMH 3 KJIi€EHTAMH.

Essence and basic tasks of the systems the class of CRM (eng. — Customer Relationship
Management) are analysed. The existent eectronic systems of CRM are identified, namely of
communication support of client, automation of marketing and sale. Modern information
technologies in the systems of CRM, which are utillized in marketing-logistic activity of
enterprise.are described

Keywords: construction of customer relations, of communication support of client,
automation of marketing and sale, electronic customer relations management .

IHocTanoBka npodjemMn

3a yMOB MOCTiIHHOiI OOpPOTHOM 3a KIIiEHTAa B YMOBaxX PHHKY (ipMH MalOTh KOHKYPYBaTH B TPbOX
BHUMIipax: BHTpaT, AKOCTi i yacy. lle 3Mymrye iX peBi3yBaTH iCHYIOYi pilIEHHS Ha KOPHCTh THX, SKi
3a0e3neuyloTh M €NacTUYHICTh MiSTIBHOCTI, 3HATHICTh [0 IIBHAKOIO pEaryBaHHS 1 ONTHUMAaJbHE
BHUKOPUCTAaHHS HasBHHUX 3aco0iB. Eckanauis odikyBaHb 1 BUMOI KII€HTIB Beae, 3 OJHOTO OOKy, IO
BIIPOBA/KEHHSI TEXHOJIOTIYHO JOCKOHAIMX pillleHb, 3 iHIIOrO — JI0 KOomepalii y JaHI031 MOCTaBOK.
Opnniero i3 GOpM HUX MOPO3YMiHb, SKI CHONY4alOTh 00WABa Li eiaemeHTH, ctaHoBuTh CRM (aHri.:
Customer Relationship Management) — mo0yoBa CTOCYHKIB 3 KJIi€HTaMH.

AHaJIi3 0OCTAHHIX JOCTIKeHb 1 myOaikamin

[oTenuian pizHUX IHCTPYMEHTIB IHTEepHETY MOBHOIO MIpOIO CIIOIydYae cHcTeMy 3i chepu 0OCIyroBy-
BanHs kiientiB CRM (anrn. — Customer Relationship Management). Lst arutikatiisi BAKOPUCTOBY€E €IEKTPOHHY
nomity, home banking,, a takox inmr ¢opmu EDI (anrn. — Electronic Data Interchange) — enexrporHoro
obminy manux. CRM — 1o dinocodis i oqHOYaCHO KOHLETIIS yrpaBiliHH GipMoro, a iHpopMaLiiHi cuctemy,
SIKI MATPUMYIOTh YIPaBJiHHS, € TUTbKH IHCTpYMEHTaMH, BUKOPHCTOBYBAaHUMH /1A 11 peaizarlii.

CRM Bupic 3 KOHIEMIIiT TapTHEPCHKOTO MApKETHHTY. [l01aTKOBUM, IIIHHAM €JIeMEHTOM ITi€i KOHIIEMIIii
OyJI0 BIIPOBA/KEHHSI EMOLIIMHMX YMHHMKIB B TIpoliec OyIiBHULTBA 1 (POpMYyBaHHS KOMYHIKAIIHHUX 3B'SI3KIB 3
kinneBumu kiientamu. CRM, TpakTtoBaHmii sk arvtikaiis, € momyieM cucremd ERP (amrnm. — Enterprise
Resource Planning) — cucrema rumanyBaHHS 3ac00iB MINMPUEMCTBA, KUl TIOKpaIlye AisUTbHICTh (ipmu. Bona
crionydae 0e3nocepeHpo MiIPUEMCTBO 1 KirieHTa. BripoBamkenns amikainii Tuiry CRM BuMarae miarpumku
BCHOT'0 TIepcoHay (ipMH, a 0COOJIMBO — ITOBHOI MIJITPUMKH 3 OOKY KEpPIBHHUIITBA.

Amnrnidiceke ckopoueHHs CRM MokHa Takok NepekiafaTd sSK «chcTeMa MoOymoBH Mpodiiio
KJTieHTa», a00 «CHUCTeMa YIpaBJiHHS KOHTAKTaMH 3 KiIieHTOM». Lle ToHSTTS o3Havae Gi3Hec-cTparteriio,
sKa TIOJNATAE y CEeJEKIii 1 yrnpaBJliHHI KOHTaKTaMH 3 KIi€HTaMHd (QipMH 3 METOI ONTUMi3alii J0Bro-
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CTPOKOBUX KopHcTeil. Bona BuMarae BnpoBamkeHHs Ginocodii i KyabTypu yOpaBliHHS, CKEPOBAHUX «HA
KIieHTa», ki O 3abe3nedyBanu e(EeKTUBHI MpoOLECH MAapKETHHTY, Mpoaaxy i cepsicy. Ammikauii CRM
MTOBUHHI JIaTH MOXJIUBICTh €(DeKTUBHOTO YIIPABIIiHHS KOHTAKTAMH 3 TIOTEHIIIHHUMU KIII€EHTaMH, BEAYYH 10
nepeBary [boro MiAX01y HaJ 3arajibHoI Oi3Hec-ctparteriero dipmu [1, c. 16].

['onoBHi 3aBnaHHs, SIKi CTAaBIATHCS Mepes mporpaMHuM 3abe3neueHHsM CRM, € Takumu:

®  RIOMPUMKA 0OCIY208Y8AHHSA MAPKEMUHZY, NPOMOYIUHUX KAMNAHIN, MepUMoOpuyHi i (iHancosi
PO3paxyuku yux Oitl, eeHepayisi CRUCKIG, aA8MOMAMU3ayis GUCUIOK, CepiliHA KOPeCNnoOHOeHYis — MOOYb
Campaign Management,

®  YNPABIIHHA KAHAAAMU OUCTMPUOYYIT, NPAYIBHUKAMU MOP2IGI | 4acoM, Opeani3ayis i ynpaeiinHs
npooasicem, YnpasiinHi KOHmakmamu 3 Kiieumamu — modyas Contact Management,

® niompumka cepsicy — mooynv Service Management,

®  nocmauaHHs aHarimuyHux po3pobox — modyaw Analytical CRM.

®dinocodist pismpHOCTI cuctemu kiacy CRM rpyHTyeTbes Ha MigTPUMII YNPaBiiHHS MPOLECAMHU
00CITyrOBYBaHHS KJII€EHTa TAKUMH €JIEMEHTAMHU.

®  3anyuenHs nomenyiunux Kiienmis (BUZHAYEHHS Yilb0B8020 PUHKY, OYOI6HUUMEBO 8i0N0GIOHUX 6a3
OaMUx, NPOCYBAHHS),

®  00cny2e08y8ants yukiy npooaxcy (npooaic, 0ocmaska),

®  YMPUMYBAHHS 36'A3KY 13 3ANYUEHUMU KIIEHMAMU,

e QisIbHiCMb cepaicy i KOHCYIbMYBAHHS,

®  00CniOdHCEHHS 3A0080IeHHS | HOBUX NOMPeDd 3ANYYeHUX KIIEHMIE.

Chig miaKpecIuTH, IO JiCHAa BapTICTh JUId (QIpMU MOXOIWTh HE 3 OJMHMYHOI TpaHCaKIlii, a 3
CYKYITHOCTI iHTEpaKIIiii 3 KIIIEHTaMH, TOOTO IMOYNHAETHCS BXKE BiJl MOMEHTY BCTaHOBIICHHS IIEPIIIOT0 KOHTAKTY
3 HAM, 4epe3 MapKETUHTOBI aKIlii, 3aKyITIBII HUIM OKPEMHX MPOIYKTiB. 33I0BOJICHUI 00CITyTrOBYBaHHSIM KITIEHT
OLIBII OXOYe 3BEPHETHCS YEPrOBUH pa3 3a HACTYIHHMH TPOIIOHOBAaHUMH HOMY MPOIYKTaMH. ToMy MOXKHA
MPUHHSTH, 1O 3HAHHS PO KJII€HTIB MalOTh NPHHIMIIOBE 3HAYEHHS 1S Oi3Hec-ycmixy (ipmu.

TinbkH KITIEHT 3 BINMOBITHO C(OPMYJIBOBaHUMH IMOTpeOaMH, SKOMY 3alpONOHOBAHO BiJIOBITHUI
HPOIYKT y BIANOBIAHOMY Haci i micii (a cepsic i€ O€3I0raHHO), 3 SIKMM TaKOX TMOCTIHHO YTPUMYETHCS
KOHTAaKT 1 JOCTIKYETbCS HMOrO 3aJ0BOJICHHS, a TAaKOX HOBI MOTpeOH, MOXE CTaTH IMOCTIHHHUM, 3HOBY
3IACHIOIOYUM TIOKYTIKY 1 (POPMYIOUUM JIOOPY JYMKY MPO IMOCTa4aIbHAKA TPONOHOBAHOTO HOMY TIPO/TYKTY.

IHocTanoBka minei
Mertoto cTarTi € igeHTudikalis icHyrounx enekTponHux cucteM CRM Ta omuc cywacHux indop-
MalifHux TexHonorii B cucremax CRM, ki BUKOPHUCTOBYIOTHCSI B MAPKETUHT OBO-JIOTICTHYHIN AisTBHOCTI
Hi/ITPUEMCTB.

Bukiiax ocHOBHOr0 Martepiany

Buxinnum nyHkToM y ¢asi BnpoBamkeHHs ¢inocodii CRM e akueHTyBaHHS 3HaYCHHS 3/100yBaHHS
3HaHb Npo KiieHTiB. HarpomamxkyBana iHopmaris, sIK NpaBWIIO, CTOCYETHCS ICHYIOUHX KII€HTIB, aje
3BEPTAEThCS TAKOXK yBara Ha HOBUX KiieHTiB. Taka 3i0paHa iHpopMallis ckiiagae 0a3y JaHHUX, 3aBISKH SKIH
¢ipma HaOyBae 3HaHHS, SIKi MOKE BUKOpPHUCTAaTH B MaiiOyTHhoMy. DipMH, sKi X04yThb OYTH KOHKYpEH-
TOCIIPOMOKHUMH Ha PUHKY, MalOTh 1HBECTYBaTH y (YOpMYBaHHsI TPUBAIHUX CTOCYHKIB 3 KIIIEHTOM, TOMY IL[O
TIJIBKK TaK MOXYTh JOCSITH CTaOLIbHOI KOHKYPEHTHOI MepeBaru. Y CIiX oJJHOPa30BOro MPOJaXKy €, OTKE,
HE OCTaTOYHOIO METOI0, ajlie TUTPKM 3aco00M JUIs peanizalii MeTh 3HA4HO OLIBII BifajeHOl. BCTAHOB-
JICHHS 3 KIIE€HTOM IHIMBIAyaJIbHUX CTOCYHKIB 1 JOCATHEHHS Ha JOBIIMH TEPMiH HOro JIOSUIBHOTO
CTaBIICHHS /IO PO3Ii3HABAHOT HUM MapKH, GpipMu 4 i1 MPOJYKTiB.

Hoctynsi Ha pusky npoayktu CRM Hanexats 10 TpbOX KaTeropii:

o xomyHirayiinol niompumku krieuma (call center),

® agmomamusayii MapKemuHey i

®  asmomamuzayii npooaxcy.
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Bci Bonn BuMararoth intepeiiciB (CTUKIB) O TAKUX aIUTiKALlil, K MEPETBOPCHHS 3aMOBJICHb, a TAKOXK
JOCTYITy O JJaHHX, TTOB'I3aHUX 3 IIPOLYKTaMH 1 KJIIEHTaMH, 3 BUKOPUCTaHHSIM 1HTEPHETIBCHKOI TEXHOJIOT 1.

CRM sKx oCHOBHy MOCTaBlieHy Iepel HHM METy BHM3HAa€ YTpUMaHHS He OnHiei, a OaraTbox
TpaHCakLii 3 KiieHTamu. HaliBaxauBilIMM eneMeHTOM Li€l cTpaTerii € Oe3nepepBHE Mi3HABaHHSA NOTPEO
KOXXHOTO KJrieHTa (pipmu, mpenusiiiHe NprUCTOCOBYBAaHHS MPOAYKTIB UM MOCIYT 10 HOro morped, a Takox
BeJIcHHS Oe3nepepBHO KOMYyHIKalii 3 HUM.

MoskHa, OTXe, CTBEep/DKYBATH, IO YHpaBiHHS cTocyHkamu 3 kimiearom (Customer Relationship
Management) — e Bux crparerii, SKuii ga€ 3MOry mpoTpumaTucst (ipmam, siki TOTOBi iHBECTYBAaTH B
Mail0yTHI CTOCYHKH 3 KJIIEHTOM. 3aBISKH LIbOMY BOHM MOXYTh IIBHJAKO pearyBaTd Ha HOro morpedu
(BuMip Yacy), BUKOHYBATH iX (BHMIp SIKOCTI) i BIAMOBIISITUCS BiJl 3aHAATO JOPOTHX [iii (BUMIp BHTpAT).

3rigHo 3 Gartner Group CRM — e koMruiekcHa Gi3Hec-cTparerisi, peaixi3oBaHa BCIEI OpraHi3ali€ero,
CIPOEKTOBaHA 3 METOI ONTHMi3alii MpUOYTKiB 1 HAAXOKEHb, a TAKOXK 3aJOBOJICHHS KIII€HTa, fKa
peaitizye 110 METy 4epe3 opraHizauito GpipMu HaBKOJIO BHOKPEMJICHUX TPYIl KIIi€HTIB, IPOCYBaHHSA B (ipmi
MIOBEIHOK, IO IMiJBUIIYIOTh 3aJOBOJICHHS KJII€HTA, a TAKOXK 1HTETPAIIil0 BCiX MPOIECIB, AKi BiOYBAIOTHCI
Ha NIISXY BiJ KII€HTIB 10 MOCTAYaIbHUKIB.

IIpodecop T. [eenmopt 3 bocToHCBKOro yHiBEepcHUTETY, OOTOBOPIOIOYM TOJIOBHI TpPEHAU B
po3sutky CRM, miakpecinioe n1Ba GakTu: mporpecyrody KOHKYPEHTOCHPOMOXKHICTD y CBITi, IO YCKIAAHIOE
BHPI3HEHHS BJIACHOTO MNPOAYKTY Ha TMi iHIHUX. Y 3BSI3KYy 3 IMM MiJNPUEMCTBA 30CEPEIKYIOTHCS HE
HABKOJIO BJACHUX MPOIYKTIB, @ HABKOJIO BIACHUX KJII€HTIB i TaM IIYKAIOTh CBOI IIAHCH HAa YCIIiX.

CRM o3Havae Biaxix Bifg TpaguLiMHOTO PO3YyMiHHSI MPOIYKTIB, MOCIYT 1 CTOCYHKIB 3 KJIi€HTOM.
3rigHo 3 koHueniiero CRM npoaykroMm € cam 3B 30K 3 KJIIE€HTOM. 3aBJSKH BiAMOBIAHOMY YITPaBIIIHHIO
3B’SI3KOM CTBOPIOETHCS BapTiCTh 13 OOKY KJIi€HTa, 1 3 00Ky ¢ipMu. Uepe3 rpyHTOBHE Mi3HABaHHS MPOIECY
CTBOPEHHS BapTOCTI hipMa MOXKE ONTHMI3yBaTH BuHUKaroul kopucTi. Tomy came B CRM HaiiBa)XIUBIIIO0
€ cHiBmpams 3 KIIEHTOM, IO BeAe A0 TpUBAIOro 3B’s3ky. CaMa TOproBa TpaHCaKIlisl 3amodirae
3arOCTPEHHIO CTOCYHKIB. 3rigHo 3i CtopOarkoro i JlextineHom, «3a konuemniiero CRM ocHoBoro miit
dipMu € 3B’s3ku 3 KimieHTOM. Mierhcs mpo BHpOONEHHS MK (IpMOI0 i KIIEHTOM CTOCYHKIB, sKi
IPYHTYIOTBCS. Ha MApTHEPCTBi, a, OTKe, mpo OymyBaHHS 3B’a3Ky. Kopwcri, siKi BHHHKAIOTh 3 TaKOTO
3B’s13Ky, MOBUHHI Oytu oOominbHuMHU. Konmenuis CRM 3BoauThbCs, OTKE, IO TOTO, 100 BHUPOOUTH
CTparTerito 3B’sI3KY, sIKa YMOXJIMBUTb HOro ynockoHaideHHs» [2]. Ls Gi3Hec-cTpaTerist ciayrye cenekii i
ONTHMI3allii KITIEHTIB IiJ] KyTOM OTPUMaHHS KOPUCTEH Bija TpuBaoi criBmpaii. Ll ctpareris rpyHTy€eTbCs
Ha npiopuTeTi opieHTalii Ha KiieHTa. KynbTypa oprasizaiii miaTpuMye 0 CTPaTEriio B IPOIECci MPoJaKy,
MapKETHHTY 1 00CITyrOByBaHHSI.

EdextuBHe ympaBiiHHA CTOCYHKaMH 3 KJIIEHTOM B OypXJIMBI YacH BUMAara€ BHUKOPHUCTAHHS:
MapKeTHHTY «caM-Ha-cam» (aHrja. — «One-t0-one»), cy4yacHux iH(GOPMATHYHHUX TEXHOJOTIH, a TaKoX
KOoTIepallii MapTHepiB 3 IHTErPOBAHOIO JIAHIIIOTA JTOCTABOK.

B ocnoBy CRM mnoxknajeHo came MapKeTHHT «ONe-t0-one», sikuii € MPOTHIIEKHICTIO MacoBOMY
MapKeTHHTY. Bij MapkeTHHry «caMm-Ha-caM» OYIKyIOTh BHU3HAUEHHsI i MOJUTY KII€HTIB 3 MOTISAY iX
BaprocTi Juia QipMH, a TaKoX BHOOpPY HaWBIIIMOBIAHINIO! cTpaTeril /uisl 1i€l rpyny KiieHTiB. Bona mae
30LIBIIMTH X JIOSUTBHICTH, MaKCUMI3yBaTH HAJIXOJPKEHHS 1 MiHIMI3yBaTH BUTpATH, TOOTO ONTHMi3yBaTH
(hiHaHCOBHI Pe3yNbTaT LUX CTOCYHKIB.

Jo ocHOBHUX Aif, sIKi MOXHa BHIUIMTH B MapKeTHHTY ‘“‘caM-Ha-caM’, HaJIeKaTh. PO3Mi3HAHHSI
CIIOKMBAYIB, JIIAJIOT, a TAKOXXK MacoBa iHIUBIAyaTi3allis MPOIyKTy.

[IpunatHuM iHCTPYMEHTOM, SIKMH MOXKE IOMOMOTTH B PO3MOJiNI KIIEHTIB — 3BaXKalOYM Ha iX
noTpedH, a TAKOXK BapTiCTh A QipMu — € MaTpuls IudepeHilOBaHHS KIII€HTIB.

VY xBagpanti | 3HaxomaThCs ramysi, KII€HTH SKUX XapaKTEPU3YIOTHCS BEIMKOIO OIHOPIAHICTIO
BiZIHOCHO OYiKyBaHb CTOCOBHO MHpOAYKTY. IX BapTicTh [jif MpOAaBLA TaKOX € ONu3bKow. Takoro
creun(ikor BOJIOAIIOTH 30KpeMa KII€EHTH aBTO3aIPaBOK.

VY kBagpanti Il 3nHaxonmsatbcs ¢ipMH, KII€HTH SKUX BiAPI3HATUMYTBHCS ICTOTHO OYiKyBaHHSIMH
CTOCOBHO MPOAYKTY .IX BapTicTh mns BipMu NpoTe € MoAibHOM0. Y 1bOMY KBAJPAHTi MOXKHA PO3MiCTHTH
30KpeMa KHIDKKOBI Mara3uHM, KJII€HTH SIKMX MalOTh HaA3BHYaiHO AudepeHuiiioBani motpedu, ane ix
BapTICTh I NPOJABI € 1OCTaTHHO OJIN3BKOIO.
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[nakma curtyanis 3 kiieHTamMH aBianiHid. OUikyBaHHS NAcaXHUPiB HE BiAPI3HATUMYTHCS ICTOTHO MIX
coboro. Bei xouyTh mBuAKO 1 6€31MeYHO AicTaTUCS 0 BUOPAHOTO MICIIS. ix BapTICTh IS aBialliHIii MOXe
OyTH HATOMICTh Ha/J3BHYANHO IU(EPEHIINOBAaHOKW. APKe MO CKIAAY Ii€l TPYMH KII€HTIB BXOJIAThH 5K
ocolu, IO KOPUCTYIOTHCS 3 MOCHYT aBiajliiHii CHOPagUyYHO, TaK 1 MAaCaXUpPH, SIKI PETYJISAPHO KYyMylOTh
Micis B JiTakax wmiei JiHii. Cxoxa cuTyalis 3 KIi€HTaMH BUpPOOHHKIB Oyar, sKi yNaKOBYIOTHCS
rypTiBHUKamMu. BoHM MaioTh mofiOHI HaOMMKEHI OUYiKyBaHHS, SIKIIO WOETHCS MPO KOMIUIEKTH Onar, sKi
3aMOBJISIOTHCA. IX BapTiCTh IS BUPOOHMKA MpOTE 3alekaTHMe Bill 3aMOBIEHMX 0OcAriB. ABiamiii i
BUPOOHUKHU YIAKOBYBaHUX OJar € MpeacTaBHUKAMHU raly3eH, 0 po3TamoByoThcs B kBaapanTi 111

Ksagpant IV mictuts ipmu 3 pizHOpinHOIO 0a3010 KIIIEHTIB SK BiIHOCHO OYiKyBaHb CTOCOBHO
MPOAYKTY, Tak i BaprocTi Ans ¢ipmu. MoxHa B HHOMY BIALIYKAaTH 30Kpema (ipMH, SIKi HOCTaBISIOTH
KOMIT'IOTEPHI CUCTEMH, YU alTeKH.

OnTuManbHi yMOBH [JIsl BIPOBAJKEHHSI MapKeTHHIY <«caM-Ha-caM» MalTb ¢ipmu 3
kBagpanta IV. IlpupomHoro crpateriero y BHUMaiKy KBaapanta | mae HaTOMiCTh OyTH MacoBHH
MapKeTUHr, KBaapanta Il — cermeHTamis i KOHIEHTpauisi Ha BHOpaHMX pUHKaX, kBaipanra III —
3aCTOCYBaHHS MPOrpaMm JIOSUIBHOCTI 1 30CepeIKEHHS Ha KIFOUOBHX KIIIEHTaX.

binpmii MOXJIMBOCTI Bif 3acTOCYBaHHS CTpaTerii MacOBOTO MAapKETHHTY IE€pPETBOPIOE iX Ha
CTpaTerito MapKeTHHIy ‘‘caM-Ha-cam’, II0 301IbLIye KOPHUCTI BiJ CTOCYHKIB 3 KiieHTamu. HeoOximHumu
YMOBaMM 3aCTOCYBaHHS MapKETHHTY ‘‘cam-Ha-cam’~ € 30UIbIICHHS eJACTUYHOCTI BHPOOHHYMX 1
JIOTICTUYHHUX CHCTEM, a TAaKOK 301IbIIECHHS 3MaTHOCTI KOMYHIiKalii 3 KJIi€eHTOM. Y Takiii cutyauii Bci Gpipmu
MOXKYTh IPUCTOCYBATH CBOIO JIISUTBHICTD JIO iHAMBITyalIbHUX BUMOT KIIIEHTIB.

Bnpoeamkenuss CRM, HameBHO € peani3allielo MOJI0XKEHb «MATPHIll MOTCHIiany». JloJaTKOBHiA
MIOTEHITIa] aKTUBI3YETHCS Uepe3 IHBECTHUIIIT B «TBepAi» 1 «M'siki» enemenTn CRM. “TBepai” enemenTr — 11e
TaKi pIIICHHsS, SK CXOBHUIIA JaHUX, BUAOOYBaHHS IaHUX 1 KOHTAKTHI LEHTpU. «M'SKHM» CIIEMECHTOM €
HartomicTh KoHuenuiiaui map CRM. INoexnanus ix 000X 30inbinye 34aTHICTh GipMH 10 KOMYHIKaIl 3
KJIieHTOM. BinOyBaeThbes Tak 3a yMOBU KOHIIEHTpAIIii 3yCHIIb Ha pealtizallii HacaMIiepe,1 moTped KiIieHTa, a
HE Ha 3HIKCHHI BUTpar. Y BUMAJKy HaJAHHS MPIOPUTETY MiHiMi3amii BUTpaT (GipMu NpsSMYIOTh 30KpeMa
JIO 3aCTOCYBaHHS Y IIMPOKOMY MacIITa0l aBTOMaTHYHUX CUCTEM TelIe(hOHHOTO 0OCITyTOBYBaHHS KIIIEHTA.

'HyukicTh BHPOOHMYMX 1 JIOTICTUYHHX CHUCTEM 301JbIIYETHCSA HATOMICTH 4Yepe3 PO3LIMPEHHS
konrenitii CRM Ha Bech aHIior moctaBok [3]. BoHa CTaHOBUTH APYTy 3 HEOOXiTHUX YMOB MEPEXOIY Bij
NPUPOJHUX CTpaTeriii 0 cTparerii MapKEeTHHTY «caM-Ha-cam», sKa Ja€ 3MOTy YYaCHHKaM JIaHIIora
301IBIIIYBATH KOPHUCTI BiJl CTOCYHKIB 31 CBOIMH KJIIEHTaMHU.

CyuacHi indgopmauiiini TexnoJiorii B CRM

Jo Tprox ocHOBHHX MonyJiB iHpopmarnyaux cucteM CRM Hanexars:

e cxosuma ganux (anri — Data Warehouse);

e Bu00yBaHHs qanux (anri. — Data Mining);

e xouTakTHi neHntpu CLC (anri. — Customer Loyalty Center).

CxoBHIIle TaHUX € [IEHTPATI30BaHOI 0a3010 JaHWX. BOHO KOHCOMIAYE 1 yTpUMYy€e BIOPSIKOBAHY Y
neBHUH crocid iHdopManito, SKa HOXOAUTH 13 30BHILIHIX CTOCOBHO HiANPHUEMCTBA, a TAKOX BHYTPIIIHIX
mkepen. CxoBuile NaHUX MOXHA cOpuidMatu sK iHGopmauiiHy iH(pacTpykTypy ¢ipMu abo Takox
nam'amo 363Ky 3 KIEHMOM.

[Tam'sTh 3B’513KY 3 KJIIEHTOM CKJIAZA€THCS 3 ABOX €JICMCHTIB:

® [ucmumyyionanbHa nam'smes CTOCYEThCS aBTOMATHYHOI peecTpanii indopmamii mpo pi3Hi
ACTIEKTH COIO3Y.

e Jlpyruii 3 €IEMEHTIB € Okpemum Oankom iHgopmayii, CTBOPIOBAHMM Ha IMiJCTaBI OCOOMCTHX
KOHTAKTiB MPAIliBHUKIB 3 KJIi€HTaMH (ipMH I0JJ0 KOHKPETHUX CUTYAIil 1 MO3UIIN KITI€HTIB.

['ypTiBHS JaHUX CIOyrye Hacamiepen Uil HarpoMapKeHHs iH(poOpMarii, Neperisiay BeIHKUX
MHOKHH, COPTYBaHHs i arperaiii JaHuX, a TAKOX CTBOPEHHIO parnopris ad hoc.

BunooyBanusi nanux (anrn. — Data Mining) o3nauae HaToMicTh mepeTBOpeHHs iH(opmarlii 3
TYPTiBHI JaHMX Ui Ified (ipMu 3a JDONOMOrO CKIAAHMX CTATUCTHYHHMX TEXHIK Ta €BPUCTUYHHUX
AITOPUTMIB MIOOYJ0BU MOJIENEH 11 Iepea0aYCHHS MOBEIIHKH KITIEHTIB.
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TunoBumu 3acTocyBanusiMmu Bua0o0yBanus fanux B CRM mo:kHa BBazkaTu:

® aHaJi3 BiAXOAY KII€EHTIB,

® 30iNbLICHHS BapTOCTI KIIIEHTIB uepe3 301IbIICHHS iX 3aKyIiBENbHUX KOLIMKIB,

®  aHaJIi3 NOBEIIHOK €JICKTPOHHHUX KJIIEHTIB,

® agani3 npedepeHwii i BApTOCTi KIIE€HTIB,

® aHaJi3 pPe3y/bTaTUBHOCTI MAPKETUHIOBUX KaMIIaHiH.

KontakTHuii nentp (anra. — Customer Loyalty Center), abo takoxx Contact Center — koHTakTHHI
LIECHTP MpPAaI[iBHUKIB 00CIIyTOBYBaHHS Ta KIIIE€HTIB BBOXKAETHCS OJHUM 3 HalWBaxJuBIimMx enemeHTiB CRM.
Busnauennst Customer Loyalty Center o3nauae 1eHTp 00CIyroByBaHHS KIII€HTA, SIKMH BUKOPHUCTOBYE BCi
KaHaM J0CTyny: (akc, eNEeKTPOHHY, rojocoBy momrty, SMS 4u iHTEpHETIBChKI MOpTaiH caMooOCIity-
roByBaHHs. L[eHTp oOCIyroByBaHHs Kili€HTa eBoJoLioHyBaB 3 kiacuynoro Call Center — cuctemu
teneonnoro oocayrosysanns kiienara. Kpim Call Center, mo ckmany cydacuoro CLC BXOAsITh:

e ammikarii Interactive Voice Response (IVR),

e cucremu Computer Telephony Integration (CTI),

e 00cCIyroByBaHHs iHTepPHETIBCHKOI momTh B cuctemax Call Center,

e 0o0miH cropinkamu WWW wmix npeacraBHUKOM Qipmu Ta ii KITi€EHTOM,
® aBTOMAaTHYHE OOCIYTOBYBAaHHS €JIEKTPOHHOI MOIITH,

® iHTEpHETIBCHKI NOPTAIN CaMOOOCIYTOBYBaHb.

Histenicts Call Center rpyHTyeThesi Ha aBTOMATHYHIN JUCTPHOYIIii BUKIIHKIB, IO 1a€ MOXKIIUBICTh
¢dopmyBaTu yepry po3moB. Amurikauii VR cnyryroTts ans inenrudikanii notped KiieHTa, Skuil Tenedonye,
3 MeTOW BhpoBamkeHHs Horo mo cucremu Call Center uu, Hampuknan, mepeBipkH CTaHy #HOro
0aHKiBCBKOTO PaxyHKy a00 TaKOX 3IiHICHEHHS NepeKasy.

Cuctemu CTI| iHTErpyroTh TesneKOMyHikawiiHi i1 iHQOpMaTH4YHI cepeloBHINA, a TAKOX YMOXK-
JUBIIOIOTH 0OMiH iH(popMartii Mixk HuUMHU. Boru possuBatots MmoximBocTi Call Center i IVR.

Cyuachi pimenns Call Center cTBOprOIOTh MOXJIMBICTH (POPMYBaHHS Yepr TaKOX y BHUIAIKY
noBiomiiens €-mail. TloBimomienHs, BucBiTieHe Ha MoHiTOpi arenta Call Center, TpakTyeTbcs sk
tenedoHHe 3'eMHaAHHS.

Call Center nae 3Mory Takoxx mepecusIaTH KIi€HTy Ha ioro komm'otep ctopinku WWW, sika iioro
nikaButh (nepecunanns WebCollaboration).

ABTOMaTU4YHE OOCIYrOBYBaHHS EJICKTPOHHOI IOIITH aBTOMATHU3YE BIAMOBIAI Ha TIOIITY, IO
MPUXOUTh, I (ipM, IPOIIO3ULIIS SIKUX € IOCTaTHLO CTaHIAPTHOIO.

[HTEepHEeTIBChKI TOPTaNM CcaMOOOCITYrOBYBaHHSI JAlOTh KIIEHTY MOXIUBICTH CaMOCTIHHOro 3Ha-
XOJDKeHHS iHopManii, moaudikamii CBOiX JaHUX, MOIIYKY pillleHb, a TaKOX peecTpalii mpobieMu i
NepEBipKH ii CTaTyCy.

JuHamiuHUI PO3BUTOK EJIEKTPOHHUX PUHKIB CTAHOBUTH OJIHY 3 O3HAK CYYacCHHX OYPXJIMBUX 4YaciB.
Takoxx Ha CRM HoOBa peaibHICTh 3aIMIINIA CBif CIliZi. MOJHOK OCTaHHIM YacOM CTajio 3aMiHa MOHSTTS
CRM Busnauennsim e-CRM (EnektpoHHe ympaBmiHHS CTOCYHKamH 3 KiieHToMm). KoHremnmiiiHi BepcTBU
CRM i e-CRM € takumu camumi, oaHak e-CRM BUAiIs€ThCs THM, IO TIEPEHOCHTh YaCTHHY CTOCYHKIB 3
kimientoM 10 Iarepuery. Lls 3mina HaificToTHille BIiuBae Ha ¢yHKuionyBanHs Contact Center —
iHpopMaLlifHOTO BYy371a, SKHH CIOJNydYae CBIT MiANPUEMCTBAa 31 cBiToM KiieHTiB. o0 numuTHCs
KOHKYPEHTOCIIPOMOXKHUMH, (ipMH MaloTh iHBecTyBaTH B eJekTpoHHI kaHamu. Cucremu CRM
BHUKOPUCTOBYBAaTUMYTb MEPEBAXKHO (DipMH, SIKi BAKOPUCTOBYIOTb.

3a manumu Tomaca Xodxanna 3 PricewaterhouseCoopers, EnekTpoHHe yrnpaBIliHHS CTOCYHKaMH 3
KJIIEHTOM BHKOPUCTOBYE Metoau, 3actocoByBani CRM, y Iurepueti [4]. Yepe3 IHTepHET 3aB's3yt0ThCs
JOBIOCTPOKOBI 1 IIIHHI CTOCYHKH 3 KIIIEHTaMH, SIKi IPyHTYIOTBCSl Ha PO3YMiHHI IX iHAWBIAyaJIbHUX NOTPEO 1
npedepentiit. 3rigHo 3 iHmuM Bukiagom PricewaterhouseCoopers, e-CRM — ne ynpasiiHHS CTOCYHKaMU
3 KIJIIEHTOM 3 BUKOPUCTaHHSIM I[HTEpHETY, sIKe CIIOydae HOBI KaHaTM 1 1HTEPHETIBCBbKI TEXHOJOTil 3
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TPaIUIIHHIMH, TAKUMH 5K, HANPHUKIaJ, CUCTEMH T'OJIOCOBOrO OOCIYroBYBaHHS, O€3MOCEpPEaHINA MPOaax
un koHTakt face-to-face.

E-CRM KoHUEHTpyeTbCS HAa BHUKOPHCTAaHHI HAWCYYacHIIIMX TEXHOJOTIH 3 METOI 3a0e3MeyeHHs
noctyny 1o indopmanii npo kmieHTa 3 KokHoro micus y ¢gipmi. E-CRM o3navae 3'eqnanHs Oyab-sKux
iHTepakuiil 3 KiieHTamMu, QYHKLiH MPOAaKy, MapKEeTHHTY, a TaKOK OOCIyroByBaHHs KiieHTa ((yHKIiH
Oe3nocepeTHbOro KOHTakTy 3 Kiientom — front-office) 3 ¢yHkuiero ympaBimiHHS 3aMOBICHHSM,
dbaxtypyBaHHaM i octaBkoro (pynkuii Triry— back-office).

BrpoBamkenns e-CRM y ¢ipmi o3Havae imrutikamii ajst Bciel opraHizaiii, TOMy MO TUTBKH
UTiCHAA miaxix Moxe 3abesmeuntn ycmix. Creriamicta 3 PricewaterhouseCoopers tBepsTs, 110,
BrpoBaKytoun €-CRM, BapTo 3BepHyTH yBary Ha M'SiITb €JIEMEHTIB, BUPIIIAJIbHUX UIS YCHIXy LBOTO
3axony. Bix BuOpanoi cTparerii KOHCTpYIOBaHHS KOHTAaKTHOTO LIEHTPY, 3aCTOCOBAHUX DILICHb i TEXHO-
JIOT1# 3aIeXKUTh €EKTUBHICTh KOHTAKTIB 3 KIIIEHTOM.

[HTerpalis KaHANB 03HAYAE BUKOPHCTAHHS TPAAUIIHHNX 1 Cy4acCHUX KaHAIIB KOMYHIKaIlil 3 KITI€HTOM, a
TakoK Tmpojaxy. HapiTh SKIIO crpareriss MalilOyTHHOTO TOBWHHA CIHpPATHCA Ha IHTEPHETIBCHKI KIOCKHU 1
cropinkn WWW, Bapto 30epertu Taki IMyHKTH CTHKY, sK: momra (mamnepoBa, eleKTpoHHaA, (akc), Ge3ro-
CepeHii KOHTAKT 3 KIHEHTOM (TpauMIiiiHi MyHKTH MPOJaXy), a TaKOXK TelIeOHHHH 3B'SI30K. Ake
BUSIBJISIETHCS, 10 KITIEHTH HEOJHOPA30BO HAAAIOTh MepeBary TpaauiiiHIImM GopMaM KOHTaKTY 3 GipMoro.

TennmeHIil, AKi CTOCYIOTHCS MOBEAIHOK KITIEHTIB i OKPEMHX CEIMEHTIB, MOBUHHI OyTH aHaJli30BaHI
NPy BUKOPHUCTAHHI BCiX KaHamiB. CXOBHINA Ta BUAOOYBaHHS 1 €KCILUIOpAIlisl JaHUX — IIe IHCTPYMEHTH, SIKi
JIAIOTh 3MOTY aHalli3yBaTH JaHi MPO KIIEHTIB, 3aJlydeHi 3a JOMOMOrOK pPi3HHUX Meaia-3aco0iB. Baprto
nam'aTaTH TakoX mpo Te, mo B CRM icTOTHOIO € He TiJbKHM iHTEerpaLisl KaHaliB KOMYHIKaLil i IpoJaxy,
ane Takox ¢ynkuiit back-office i front-office.

CydacHa TEXHOJIOTisI CTBOPIOE BEJIMUYE3HI MOXKIIMBOCTI B rayry3i pOpM KOHTAKTIB 3 KiaieHToM. Cepen
HUX MOYKHA BHJIIJIMTH. aBTOMATH30BaHI CHCTEMH OOCIYrOBYBaHHS, CHCTEMH OOCIYrOBYBaHHS 3 Yy4acTIO
areHTa TMpoJaXy, a TakoX TeredoHHI po3moBu. [IpsMyBaHHS JO 3HWKEHHS BUTpPAT Bele B OaraTbox
BUMAJAKAaX J0 3aHAaATO IMIMPOKO 1 OAHOOIYHO 3aCTOCOBYBAaHMX ABTOMAaTHYHHMX CHCTEM TeJIe()OHHOro
00CITyroByBaHHS KJIi€HTa. 3 JOCHI[KEHb BUHMKAE, IO L€ IMOTipUIye piBeHb OOCIYrOBYBaHHS KJII€HTa Ta
3HmKeHHS MoxiuBocted CRM s 36mpanns iHopmManii mpo Kii€eHTa 1 MPOEKTYBaHHS Ha ii MixcTaBi
onepalifHuX pinieHb. 3 Mi€l NPUYUHHE JyXKE ICTOTHHM € 30€peXCHHS DPIBHOBArM MiX PpIlICHHSIMU
€aMo00CITyrOByBaHHS 1 TAKUMH, K1 3a0€3MeUyI0Th KOHTAKT 3 TIpojaBiieM. [1oTpiOHO TakoK maM'sTaTu, 1o
y BUMAJIKY JISSIKUX KIIEHTIB CXBaJICHHS TEXHOJIOTIYHUX HOBHHOK TPHBAE JIOBTO i JIOCATAETHCS MTOCTYIIOBO.

KitouoBe 3nHauenns y BopoBamxkeHHi €-CRM mae onepaniiina ctpykrypa. CTBOpEHHSI CTPYKTYPH,
ska miaTpumye crpaterito e-CRM, Bumarae mepemnpoexTyBaHHS BChOTO TiampueMcTBa. Bunmkae MIE
(Market Intelligent Enterprise), To6TO miampHeEMCTBO, B OCHOBI MisUIBHOCTI SKOTO JICKHTH 30MpaHHS,
pO3MOMIN 1 TPOAKTUBHE BUKOPUCTAaHHS iH(popMamii Tpo KiieHTa. TEeXHOJIOTiYHA apXiTeKTypa, sKa
niarpumye MIE, yknanae nmaker amnikaniii CRM, oXomumoo4unx MapKeTHHT, YIPaBIiHHS MAPKETHHTOBUMH
KaMITaHIIMH, TUCTAHIIHHUN Mpojax, TypOOTy MPO KJIIEHTA, a TAKOX PIIICHHS, 10 BXOIATh JI0 CKJIamy
KOHTAKTHOT'O LICHTPY.

IcToTHA pOJNH HAJEKHUTH TAKOXK CXOBHUILY Ta BHAOOYBAaHHIO JAHMX, sKi 3a0e3NedyrOTh iHIMBIiTya-
Ti3aIlito IHTepakKiii 3 KIIEHTaMU.

Iepexin Bix Tpamuriiinoro Call Center 1o MyabTHMEIIHHOTO KOHTAKTHOTO LIEHTPY O3HAYAE MTOBHY
3MiHy (YHKI[IOHYBaHHS BChOTO IIANPUEMCTBA, IO OXOIUIOE BCi #oro eneMeHTH. OKpiM HOBUX
TEXHOJIOTIH, 3'BISIOTECS HOBI aCIEKTH CTpaTeriid, omepaliif, opraHi3aliifHOI CTPYKTypH, NpOIIECiB,
YIOpaBIiHHS, PpPEKPyTyBaHHS, HaBYaHHA, a TaKOK OIIHKKA pe3ynbrariB. [Ipomecum HeoOXigHO
MIePEeTIPOSKTOBYBATH 3 OPIEHTOBAHUX HA MPOAYKT Y KOHIIEHTPOBaHI Ha KiieHTi. BoHM MaroTh 3a0eneunTu
BHCOKY SIKICTb OOCIYrOBYBaHHs KII€HTa, 3HM)KEHHS BHUTpAT 1 4acy peakuii, 301IbIIEHHS JIOSIIBHOCTI
KJTIEHTIB. A OT)Xe, — IIOBHY IIePEOPraHi3allilo iICHYI0UHX PilllcHb.

MeHnemkepH, BiaOBinaIbHI 3a BpoBaipkeHHs e-CRM, MaroTh OyTH CBiOMI XapakTepy i aiama3ony
3MiH, IMIUIIKOBaHWX HHM. HeomHopa3oBo IHTEpHET TpakTyeTbesi SIK [EIIEBUA KaHalm I1HTEpaKmid 3
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kiieHToM. lle mpu3BOMUTH 0 HaJAMIPHOIO BHKOPHCTAHHS PIlIeHb CaMOOOCIYrOBYBaHHS, a OTXKE, — O
noripuieHHs1 obciyropyBaHHs KiieHta. KoHnenrtpauis Ha surpatHoMy Bumipi e-CRM obOmexye 3HauHO
KOPHUCTI, sIKI BUHHMKAOTHb uia (ipMH, 10 3acCTOCOBYE pilieHHS Iboro tumy. Ha nymky ¢axiBuiB B
oinbimocti ¢gipm, mo BrpoBamKkyloTh CRM, 0OMexxeHHs BUTpaT BKE HE CIIPUHMAETHLCS SIK TIPIOPUTET B iX
nisix. TonoBHOIO TOTpeboro crae OyayBaHHs 00pa3y KiieHTa. HalBa)IUBIIIOI Mipolo pe3yIbTaTHBHOCTI
pitenb CRM crae piBeHb 3a10BOJICHHSI KITIEHTA.

Crparerist ynpapmninas ctocyHkamu 3 kiientom (CRM) mae 3mory ¢ipmam peanizyBaTd BHMOTH
KOHKYPYBaHHSI B TPbOX BUMipax: BUTpAT, SIKOCTi 1 4acy i CTAaHOBHUTh BHXOJOM HAa3yCTpid OYiKyBaHHSM
KITIEHTIB 1 TIOJIOKEHHAM MapKeTHHTY «caM-Ha-cam». Ha CRM ¢ipmu npu3HauatoTs yumaii kBoTu. Bapto
MOMIpPKYBaTH HaJl THM, IO CTAHOBUTH MPHUBAOIUBICTH IIBOTO PIIICHHS JJIS MEHE/DKEPIB 1 YoMy, He3Ba-
YKAI0UW Ha TAKUH BEJIMKUI PU3HMK HEBAAYi, BOHU YXBAJIIOIOTh IHBECTYBaTH B MallOyTHE, ke o0irsie CRM.

Hix Jli, momynspusatop 1 koHCyabTaHT B oOmnacti CRM, monmae Tpu mpuuuHHM, depe3 siKi BapTo
«3100yTH BHCOKI BepiinHu CRM».

[lepma 3 HUX — 1€ JOCATHEHHS KOHKYPEHTHOI mepeBard. MOXIMBICTb KOHKYPYBaHHSI B TPHOX
BUMipax CTaHOBHUTH BEITUKE 3a0X0UEHHS ISl TOKYMIIiB makeTiB CRM.

Jpyra mpuymHa — 1€ CIPOIICHHS BHYTPIMIHBOI OpraHizamiiHoi iHpacTpykTypu. BripoBamkeHHs
CRM crpuunHs€e KpUTHYHUN TMOIJIS HA OpraHizauio (ipMH, a TakoX IMEPENpPOCKTYBaHHS ICHYIOUMX
nporeciB. Opraizallisi, CKOHIICHTpOBaHa Ha KIJII€HTi, 00MEXy€e HENPOIYKTHUBHI NepeMilneHHs iHdopMmartii,
CKOpOYY€E YacH LUKJIIB 1 301Ib1Iy€e e(peKTUBHICTD Ipalli.

TpeTro mpUYMHY CTAaHOBUTH BUILA MPHOYTKOBICTh. BoHa peani3yeTbest 3aBASKH 3HW)KEHHIO BHTPAT,
IO TOCATAEThCS Yepe3 301IbIIeHHS e(peKTUBHOCTI [IiH, a TAKOXK PO3IIMUPEHHS 0a3u KIIi€HTIB.

3aTprMKa iCHYIOUHX KITIEHTIB 1 3aTy4eHHs] HOBHX — L€ icToTHa — 3riqHo 3 «Harvard Business Review» —
NpHYKMHA €HTY3ia3My, TOB's3aHoro 3 imBectritisiMa B CRM. Jocmimkenns Bain S Company BkasyroTs, 1o
3aIlydeHHsS. HOBUX KJI€HTIB € BAECATEPO AOPOXKYMM, HDK YTpUMaHHA icHyrouux. KpiMm Toro, 30uIbIIeHHS
33/I0BOJICHHS KJTI€HTA HAa OJIMH BiICOTOK 03HAYA€ TPHBIACOTKOBE 3POCTaHHS PHUHKOBOI BAPTOCTI MiANPUEMCTBA.
301IBIIEHHS JOSUTBHOCTI KITIEHTIB Ha I'ATh BiJICOTKIB MOYE HATOMICTh MO/IBOITH IIPUOYTKH.

Ho BmpoBamxenHs CRM 3aoxouye mupoka MpOMO3UIisl HA PUHKY MPOTPaMHOTO 3a0e3MEeYECHHS.
JoctynHi Ha mojibCchbkoMy puHKY cucteMu CRM s Manmmx i cepefHixX MiIIpUEMCTB — 1€ 30KpeMa:
ACTI2000, Clientele, CRM9000, Nayo a6o Outsmart.

Bce Bkasye, oTke, Ha Te, 0 B HaiOmmwkdomy Maitbyrabomy CRM i e-CRM Bce wacrimie
BIIPOBA)KYBAaTHMYThCS, a HE JIMIIAThCA TUILKU OOILSIHKOIO TapaHTii ycmixy anst ¢ipm. o6 us obimsHka
Oyna 3miiicHeHa, BapTO 3alliKaBUTHUCS NPUUYMHAMH HeBAA4 OaraTboX BIPOBAUKEHB, 3pOOMTH 3 HHUX
BUCHOBKH 1 He 3a0yBaTu Npo Te, 0 KOHKYPEHTHI MOXKJIIMBOCTI 3pOCTAlOTh HE TUILKH Yepe3 MOJINIIeHHS
3IaTHOCTI /O KOMYHIKaIii 3 KII€EHTOM, allé TaKoX uepe3 30iIbIIEHHS eNacTHYHOCTI BUPOOHWYMX i1
JIOTICTHYHUX CHUCTEeM. SIKHAWBUINMX SKOCTEH 1 MPUOYTKIB HATOMICTh JOCATAIOTH TOJI, KOJIU KOOTepallis
pO3TATYEThCS Ha IiMWi JaHmior mocraBok. Jlumie Taka dopma croiBnpani y mexax CRM onrumizye
BapTiCTh Y BCbOMY JIAHLIOTY 3 HAHO1IBIIOI KOPHUCTIO IS KiHLIEBOTO KITI€HTA.

Hoceig Oaratbox ¢ipM MEpeKOHYE Y KOPHCTSX, SIKi BHHUKAIOTH 3 KOOIepamii y Mexax
IHTETPOBAHOTO JIAHI[IOTA MIO0CTABOK. AJIXKE CIpaBHUI 000poT iH(pOopMAaIlil MK JJAaHKaMU JIAHIIIOTA, CITIIbHE
yOpaBiiHHS HOMUTOM 1 IMPOMO3UIIE€I0 BEAYTh 10 TEHEPYBaHHS BHUILOI BapTOCTI y BChOMY JIAHIO3I.
JocsraloTh WX BU3HAYHUKIB KOHKYPEHTHOT 3IaATHOCTI 3aB/SIKK 3aCTOCYBaHHIO TaKUX PIllICHB:

® MapKETHHTY «CaM-Ha-cam»,
® cydacHOi iHpopMaIiitHOT iH)PACTPYKTYpH,

® Kooreparlii y Mekax iHTerpPOBaHOTO JIAHITIOTA ITOCTABOK.
BucnoBku

e Konnenuis CRM mnpuiimae gk miacraBy niii ¢ipmm OyayBaHHS 1 YZOCKOHAJIEHHs 3B SI3KiB 3
KITIEHTaMH, SIKi CIIPHUMAIOTHCS SIK Oe3NepepBHUE Mpoliec, KOPUCHUH I 000X CTOPIH.
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e CRM nomnomarae B KOMIUIEKCHOMY PO3YMiHHI KIII€HTa, 30KpeMa.

o 3IaTHOCTI (ipMH JI0 BU3HAYCHHS TUX TPYI KIII€HTIB, IKUX XOUEThCS 3IyUUTH 1 yTPUMATH,

o 3IaTHOCTiI (ipMHU 10 BH3HAYEHHS, SIKi KOMOiHAI MPOMYKTIiB 1 MOCIyr OyIyTh NMPUBAOIMBUMH
JUTS TOJIOBHUX KJIIE€HTIB,

o 3IaTHOCTI QipMH JI0 3aJTy4eHHs i YTPUMYBAHHS KIIIEHTIB Yepe3 BUCOKY SIKICTh IMOCIYT 1 TypOOTy
PO KITIEHTIB,

© TIiJBMIIEHHS CTYIMEHs 33J0BOJICHHS 1 iJICUJICHHS JIOSUIBHOCTI KITIEHTIB.

IepcnekTHBY MOAAJBIINX A0CTiKEHD
CRM - 1ie 6i3Hec-cTparteris, CKepoBaHa «Ha KIIIEHTa». 3aCTOCYBAaHHs BIIMOBITHAX TEXHIYHHUX 3ac00iB
(ycraTKyBaHHsI, IPOrPaMHOTO 3a0e3MeUCHHsI, KOMYHIKaIliHHOT iIHOPaCTPYKTYpH) YMOXKIIUBIIIOE BIIPOBADKCHHS
CRM i nocsiraenns kopucteil. BopoBamkennss CRM 00TsbkeHe BENMKUM PU3HKOM 1 «BCTYIHUMH BUTPATAMU».
Bemmunna i OynoBa migmpUEMCTBA, CTYIIHB KOMIIIOTEpH3allii, MiATOTOBKA MEPCOHATY A0 BIPOBAKEHHS
3MiH — II€ TOJIOBHI YMHHWKH, BUPIIIIATEHI [Tl BETMYUHY iHBECTHIII] 1 IAHCIB HA YCITiX.
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